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It isn’t speed nor power that counts so much, as ability to STOP ... the 
unexpected often happens. A blind turn, steep hill, pedestrian in the road, or 
thoughtless motorist. All these things may mean STOP quickly, or slow 
down. That’s why the wise motorist looks to his brake lining. He avoids 
ordinary, doubtful lining. He buys Raybestos—sturdy, strong, dependable 
Raybestos that STOPS the car when necessary. Drive carefully—faster if you 
will—but STOP when you must—with genuine Raybestos. And remember, 
it’s guaranteed to wear one year. The genuine has a Silver Edge. 


Guaranteed to WEAR One Year 


THE RAYBESTOS COMPANY 


BRIDGEPORT, CONN. PETERBOROUGH, ONT., CANADA 
Detroit, 4857 Woodward Aver San Francisco, 1403 Chronicle Building 


», 1402 South Michigan Avenue Washington, D. C., 107 Columbian Building 
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Why Remain Poor and 


a Failure While Others Are Rich and Successful ? 


The short, sure and easy road to success and supremacy 
A SUBTLE PRINCIPLE OF SUCCESS 


This subtle principle in my hands, without edu- 

cation, Without capital, without training, without ex- 
ence, and without study or waste of time and 
hout health, vitality or will power, has given me 
he power to earn more than a million dollars without 

selling merchandise, stocks, bonds, books, drugs, appli- 
ances or any material thing of any character. 

(his subtle and basic principle of success requires 
no will power, no exercise, no strength, no energy. no 
study, no writing, no dieting, no concentration and no 
conscious deep breathing. There is nothing to practice, 
nothing to study, and nothing to sell. 

This subtle and basic principle of success does not 
require that you practice economy or keep records, or 
memorize or learn to do any thing, or force yourself into 
iny action or invest in any stocks, bonds, books « 
merchandise. 

This subtle principle must not be confused with 

emory systems, “will power” systems, Christian 
Science, psychology, magnetism, thrift or economy, 

should it be confused with health systems, auto 
gestion, concentration, “personality,”’ self-confidence 
or opportunity, nor should this Subtle Principle be con 
fused with initiative, mental endurance, luck, chance, 
elf-analysis or self-control. Neither should this principle 

e confused with imagination, enthusiasm, persuasion 
orce or persistence, nor with the art or science of talking 
or salesmanship or advertising. 

No one has yet succeeded in gaining success 
without it. 

No one has yet succeeded in failing with it. 

Itis absolutely the master key to success, pros- 
perity and supremacy. 

When I was eighteen years of age, it looked to me 
is though I had absolutely no chance to succeed. Fifteen 
months altogether in common public school was the 
extent of my education. I had no money. When my 
father died, he left me twenty dollars and fifty cents, 
ind I was earning hardly enough to keep myself alive. 
| had no friends, for I was negative and of no advantage 
to any one. I had no plan of life to help me solve any 
problem. In fact, I did not know enough to know that 
life is and was a real problem, even though I had an 

ute problem of life’’ on my hands. I was blue and 
lespondent and thoughts of eternal misery arose in my 
nind constantly. I was a living and walking worry 
machine. 

I was tired, nervous, restless. 
| could not digest without distress. 1 had no power of 

pplication. Nothing appealed to me. Nothing ap- 
eared worth doing from the fear that I could not do any- 
thing because of my poor equipment of mind and body. 
| felt that I was shut out of the world of success and I 
ed in a world of failure. 

I was such a pauper in spirit that I blindly de- 
pended on drugs and doctors for my health, as my father 
before me. I was a “floater’’ and depended on luck for 
success. The result of this attitude on my part was 
greater weakness. sickness, failure and misery, as is 

lways the case under similar conditions. 

Gradually my condition became _ worse. I 
reached a degree of misery that seemed intolerable. | 
reached a crisis in my realization of my failure and ad- 
verse condition. 

Out of this misery and failure and pauperism of 
spirit—out of this distress—arose within me a desperate 
reaction—‘‘a final effort to live’—and through this 


I could not sleep. 


reaction arose within me the discovery of the laws and 
principles of life, evolution, personality, mind, health, 


success and supremacy. Also out of this misery arose 
thin me the discovery of the inevitable laws and 


principles of failure and sickness and inferiority. 


When I discovered that I had unconsciously been 
nploying the principles of failure and sickness, [ imme 
liately began to use the principles of success and suprem- 
cy. My life underwent an almost immediate change. 
overcame illness through health, weakness through 


power, inferior evolution by superior evolution, failure 


success, and converted pauperism into supremacy. 

I discovered a principle which I observed that all 
iccessful personalities employ, either consciously or 
nconsciously. I also discovered a principle of evolution 
id believed that if I used it that my condition would 
— for I had but one disease—failure, and therefore 
here was but one cure—-success, and I began to use this 





By ALOIS P. SWOBODA 





DISCOVERER OF THE ORIGIN, NATURE, POWERS, CHARACTERISTICS, 
LAWS, PRINCIPLES AND FUNCTIONS OF CONSCIOUS ENERGY 


principle, and out of its use arose my ambition, my 
powers, my education, my health, my success and my 
supremacy, etc., etc. 

You may also use this principle of success delib- 
erately, purposefully, consciously and profitably. 

Just as there is a principle of darkness, there is 
also a principle of failure, ill-health, weakness and nega- 
tiveness. If you use the principle of failure consciously 
or unconsciously, you are sure always to be a failure. 
Why seek success and supremacy through blindly seek- 
ing to find your path through the maze of difficulties? 
Why not open your “mental eyes” through the use of 
this Subtle Success Principle, and thus deliberately and 
purposefully and consciously and successfully advance 
in the direction of supremacy and away from failure and 
adversity? 

I discovered this subtle principle—this key to 
success—through misery and necessity. You need never 
be miserable to have the benefit of this subtle principle. 
You may use this success principle just as successful! 
individuals of all time, of all countries, of all races, and 
of all religions have used it either consciously or uncon- 
sciously, and as I am using it consciously and pur 
posefully. It requires no education, no preparation, no 
preliminary knowledge. Any one can use it. Any one 
can harness, employ and capitalize it, and thus put it to 
work for success and supremacy. Regardless of what 
kind of success you desire, this subtle principle is the key 
that opens the avenue to what you want. 


It was used by 


Moses Caesar Napoleon Roosevelt Rockefeller - Herbert 
Spencer~ Emerson-- Darwin —- Morgan ~- Harriman—-Woodrow 
Wilson—Charles Schwab-—-Lloyd George Clemenceau -Charles 
E. Hughee Abraham Lincoln —George Washington— Marshall 
Field’ Sarah Bernhardt—-Galli-Curci-—- Nordica—-Melba—-Cleo- 
tra Alexander the Great --Edison —Newton--Wanamaker 
hil Armour - Andrew Carnegie Frick Elbert Hubbard 
Shakespeare Mozart — Mendelssohn Copernicus — Confucius 
Mohammed — Cicero - Demosthenes Aristotle — Plutarch 
Christopher Columbus -Vanderbilt -Marcus Aurelius Pericles 
Lycurgus Benjamin Franklin 


and thousands and thousands of others—the names of 
successful men and women of all times and of all coun- 
tries and of all religions and of all colors make a record 
of the action of this Subtle Principle of Success. None of 
these individuals could have succeeded without it—-no 
one can succeed without it--no one can fail with it. 

Every one realizes that human beings owe a duty 
to each other. Only the very lowest type of human 
being is selfish to the degree of wishing to profit without 
helping some one else. This world does not contain ver\ 
great numbers of the lowest and most selfish type oi 
human beings. Almost every one, in discovering some 
thing of value, also wants his fellow man to 
profit through his discovery. This is pre- 
cisely my attitude. I feel that I should be 
neglecting my most important duty towards 
my fellow human beings if I did not make 
every efiort—every decent and honest effort 

to induce every one to also benefit to a 
maximum extent through the automatic use 
of this subtle principle. 


I fully realize that it is human nature to have less 
confidence in this principle because I am putting it in th 
hands of thousands of individuals, but I cannot he Ip the neg 
tive impression I thus possibly create. I must fulfill my dut 
to each member of humanity, just the same. 

I do not urge any one to procure it because I offer 
it without any obligation whatsoever. I urge every one to 
procure the Subtle Prin iple of Success because the results it 
holds in store for each individual are great—very great. 

This subtle principle is so absolutely powerful and 
overmastering in its influence for good, profit, prosperity and 
success that it would be a sin if I kept it to myself and used 
it only for my personal! benefit 

So sure am I of the truth of my statements—-so 
absolutely positive am I of the correctness of my pom, ee 
and so absolutely certain am I that this principle in your han 
will work wonders for you—that I am willing to place t) 
Subtle Principle of Suc- 
cess in your hands, at 
my expense, without any 
obligation whatsoever on 
your part. You will re: 
ognize the tremendous 
value of this principle 
within less than thirty 
minutes—in fact, almost 
immediately, as you be 
come conscious af it; you 
will realize its practicability 
its power and usability for your perso 

advancement, prosperity, success and suprema‘ 

Thousands of individuals claim that the Subtle 
Principle of Success is worth a thousand dollars of any one’s 
money. Some have written that they would not take a million 
dollars for it. You will wonder that I do not charge a thousand 
dollars for the Subtle Principle of Success—for disclosing thi 
principle—after you get it into your possession and realize its 
tremendous power and influence for vour success and 
premacy. 

I, myself, have derived such tremendous results, 
amazing results, from its powers, that I want every man an 
woman to have this key to success, prosperity, wealth and 
supremacy. This is why I am willing to send it to any on 
to any address, without any obligation whatsoever 
this Subtle Principle of Success is yours to keep, yours to use 
for the attainment of your success, happiness and supremacy 

Remember, you are under no obligation whatso- 
ever, to pay or to return anything to me. The Subtle P: 
ciple of Success is yours to keep 

You would never forgive me, and I could never 
forgive myself, nor could the creative forces of the Univers 
forgive us, if I failed to bring you to the point of using thi 
Subtle Principle of Success. You would never forgive me 
if I failed to do for you that which you would do for me 
positions were reversed 

You want success of some kind. This 
is your opportt inity to get it to get what vo 
want. 

Write your address on the form below, 
or write me a postal or a letter, asking me t 
send you the Subtle Principle of Success, with 





its potency, its basic reality and 


il pleasure 


nit 
pront, f 








out any obligation of any kind whatsoever on 
your part, and you will receive by return ima 
the Subtle Principle of Success—a_ prin 

of supremacy—the key to your every success~-the equal of 


which you have never seen 


Order Forn 


ALOIS P. SWOBODA, 1012 Berkeley Bldg., 


West 44th Street, New York City 


You may send me at your risk and expense the 
t t I as 


Subtle Princi iple of Succe It understood 
not obligated to return or to pay for the Subtle Pri 
ciple of Succe | enclose ter ents t cover mailing, et 
et 
Name 
Address 
City 
State 


Publisher’s Notice—The above statement in Les- 
lie’s Weekly is absolutely guaranteed in every way te bea 
represented. Remember you | are under no obligation what 
soever to pay or to return anything. The Subtle Principl 
of Success is yours to Keep You have everything to gair 
and absolutely nothing to lose. 
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ay them over the 
old shingles 


OU, perhaps, like thousands of others, 

have put off re-roofing your home until 
now. Patriotism, high cost of labor and 
materials may have contributed to this 
delay. But now at a minimum expense 
you can have a new, permanent and fire- 
safe roof. 


Lay Johns-Manville Asbestos Shingles 
right over the old wooden-shingled roof. 
Johns-Manville recommends this method 
without reservation. Ten years’ trial has 
convinced us that it is not only the most 
economical way to re-roof, saving as it does 
the labor, expense, dirt and confusion of 
tearing up the old roof, but it is also the 
most practical way, since you have that 
much additional insulation and protection. 













“It made our house new all over again” 
Time and time again house-owners have told us‘that. 
And indeed, it is almost magical how an Asbestos 
HE story of the ordinary roof is one of patch- Shingled Roof transforms dilapidation into the sem- 


ing and repairing, repairing and patching, then blance of a new house. Hard and durable as the rock 
renewing, only to begin the expensive process from which they are made yet in color Asbestos Shingles 
of patching and repairing all over again. It’s the are soft—gray, brown and Indian red. 


kind of “‘overhead expense”’ that puts the biggest : 
crimps in the family budget. ; No muss or dirt 
Tearing the old shingles from the roof always means 


Eliminate this costly annoyance now—and for messing up your property, injuring lawns or shrubbery, 

















all time. Lay a Johns-Manville Asbestos Shingled a houseful of dust and dirt. This annoyance can now 
Roof right over the old shingles. Then forget your be eliminated. 
roof for good. y 
; , our carpenter or slater can do it easil 
Think of the economy of it! a :' 
, Not having to tear off the old roof makes this re- 2 
You not only save the time and expense of tearing roofing job an attractive one to him. G 
up the old shingles, but you have the additional in- He is saved the usual preparatory labor, which of 
sulation and protection that the old shingles will afford course is a money saving for you 
as a base to the new and permanent roof of Asbestos i 
Shingles. But these little economies are nothing when JOHNS-MANVILLE, Inc. 
You'll want this booklet compared with the far greater saving due to the very Madison Avenue at 41st Street, New York City 
é ; fact that you are using Johns-Manville Asbestos ae 
Wobrinidhefhaiphtatvine sheutce-conting. Shingles. Because they are all-mineral, they cannot _ For Canada: CANADIAN JOHNS-MANVILLE CO., Ltd., Toronto 
dd ape ~ a Pa ser — warp, crack or rot. Hence they never need the periodic 
— ail are attainable even to the modest pocket- attention that other roofs need. First cost is prac- _— , 
book. The booklet tells how. dicully the only cost. 4 L 


Dropa postcard request to Johns-Manville. 
Inc., 295 Madison Ave., New York City. No matter how bad the old roof looks 


Johns-Manville Asbestos Shingles will quickly cover 
its gaping defects. An inflammable roof is a con- 
stant menace; it may betray the home it is sup- 
ete posed to protect. Covered with Johns-Manville Asbes- 

pone tos Shingles it is suddenly fire-safed. Johns-Manville 

Asbestos Shingles are given highest rating by the 
Underwriters’ Laboratories, Inc., whose business it 
is to classify fire risk. 


OHNS-MANVILLE 


ASBESTOS SHINGLES |: 


Here it is when 
the job is done. 
Underneath that un 
beautiful new CX) 
Asbestos Shin- 

gled Roof is the the 
old roof, fire- ho 
proofed and ren- 
dered perma- 
nently useful. 


















Through— 


4 Asbestos 


and its allied products 


INSULATION 
that keeps the heat where it belongs 
CEMENTS 
that make boiler walls leak proof 
ROOFINGS 
that cut down fire risks 
PACKINGS 
that save power waste 
LININGS 


that make brakes safe 
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>) UNDERWOOD 
One of the huge material camps in France where millions of dollars of everything from flavoring extracts to automobiles, trucks, guns and ammunition belonging to America were 
sold for a song. ‘‘Our daily expenditure for each man under arms was four times that 6f England, six times that of France and ten times that of Italy.” 
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The Mar Department's Tragic Failure 


ET the accused plead! The defense of the 
War Department, indicted and arraigned 
before the bar of Public Justice, is that 
when the Nation was at war expense was a 
negligible factor. ‘‘Win the War! We have 

uncounted and uncountable resources! Damn_ the 
expense!” 

That slogan expressed the honest motive of most of 
the men in responsible position; but, to an amazing and 
horrifying degree, the same slogan also became the 
camouflage to hypocrisy and false pretense of service to 
Country, under which the real objective appears to have 
been “treasons, stratagems and spoils” beyond the 
possible conception of the patriot. 

Most of the ‘‘dollar-a-vear”’ men were actuated by the 
highest motives of true patriotism, but weakness of 
officials in power opened the door for many unsifted 
volunteers. Either those in charge of Government 
expenditures were so intoxicated with their sudden 
access to the billions of the Treasury that they lost their 
heads, or—they had other reasons which must be obvious 
as their transactions become known. 

The United States was the last great nation to enter 
the War. It had the advantage of observing the expe 
riences and methods of England, France and Italy, for 
the more than two years of their gigantic struggle. The 
War Department could have noted that, although 
I’rance and Italy were actually invaded and devastated, 
ind England was in imminent danger of invasion, and, 
frequently, was air-bombed, yet all retained their calm- 
ness. They husbanded their resources, and in neither 
England nor in France, at any period of the War, was a 
contract given, or a purchase made (exceeding $1,000) 
without competitive bids. The same rule held in Italy. 


By Capt. PAUL V. COLLINS 


In those imperilled countries, every safeguard was 
thrown about commerce, to prevent conspiracies and 
price-extortions, and to guard against the looting of their 
treasuries by avaricious traitors at home. 

When the Americans came upon the field, both France 
and England required all American purchases in those 
countries to be made through the respective French and 
English Governments, which acted as protectors of 
prices, with no profit to the governments. They were 
solicitous to keep prices down within reason. It hap- 
pened that (out of his two years of Army service in 
Europe) the writer served nearly three months, as first 
assistant officer, under the Chief Purchasing Agent in 
London, and, therefore, can speak from personal ob- 
servation of the daily conferences with the British Gov 
ernment as to purchases for the American Army. 

At that time, the English were rationing food to their 
own people, and it was necessary for an Englishman to 
stand in line for hours to get a chance to purchase his 
limited allowance of market supplies. Meat from Chi 
cago was selling, even then, all over England at less 
than it was in Lllinois, and Argentine meat was even 
cheaper than that from the United States. There was 
constant fear that the submarine would succeed in cutting 
off further importations, yet no extortion was tolerated, 
either against their own nationals, or in sales to the 
American Army. 

The method and policy of controlling extortion was 
brought out clearly by Colonel Bricker, Chief Purchasing 
Agent of Ordnance for the A. E. F. in Europe, when he 
iestified, recently, before the Congressional Investigating 


Committee. He stated that the total value of all orders 


placed with the French Government was $523 ,670,263 
07, and of commercial orders placed in France, $6,148 
604.85; and in Great Britain the total was $140,319,27¢ 
26. Allorders in England passed through the govern 
ment. 

Business-like methods of price-control were not n 
tained in America. In contrast with Europe’s consery 
tive safeguards, consistently prevailing, even in the roar 
of actual hostilities, our Advisory Commission (with th: 
dictatorial authority of President Wilson sustaining 
their coup d’état) pushed aside Army officers of experience 
and gave contracts for construction of cantonments and 
manufactories, costing hundreds of millions of dollars, 
and for the purchase of all kinds of goods, costing 
billions—all without a single competitive bid. Many 
were given through arbitrary favoritism, to their own 
relatives or pic ked friends or business associates, in 
manner monstrous beyond precedent 


The War cost us over a billion dollars a month. We 
were engaged in hostilities nineteen months, with an 
expenditure (aside from loans to allied nations) exceeding 
twenty billion dollars. If we had been at war as long as 


t 





England, France and Italy, our bill would ha ’ 
$60,000,000 ,o00 or W ithin $58 .000,000,000 ot the COI 


bined expenses of England, France and Italy. Yet 
England maintained in the field 7,500,000 men, France 
7,500,000 men, and Italy 5,500,000—a total of 20,50 


ooo — while we mobilized 3,513,837, and out of 
number sent overseas barely 2,000,000 men 

Our daily expenditure for each man under arms w 
four times that of England, six times that of France 
ten times that of Ifaly. We borrowed ships from Erigta: 


Continued on page 
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‘““Darned if it isn’t young Blackwell!’”’ The oil magnate shook hands cordially, but like a man in haste. 


“See you after a while, Blackwell; there’s 


Something mighty important in the offing and—.” ‘The navy?” cut in Garry. Burke stopped open-mouthed. ‘Good God, who told you?” 


HARLEY FRANCHETT, superintendent of 

the sulphuric acid department, pushed his 

wal 1announced into the office of Mr. 
A J imes Nourse, general manager ol the Mid- 
‘ company Franchett’s manner 
disp <1 both anxiety and excitement. 

Had to see you at once, Mr. Nourse ” Franchett’s 
oice suddenly thinned down like that of a man who sees 
j 1—er—most important dis 
he faltered, his eyes fixed upon the person 
a short, heavily mustached individual who glared at 
with fierce, gray eves, from the recesses of the 


chair in the bare room. ‘Beg your pardon, Mr 


land 7 


a ghost I’ve just mad 





“IT had no idea vou 
re here 
H exploded Mr. Coltrin. As president and 
owner of the pioneer zinc plant 1 leading citizen of the 
li which he had located it, Loren Coltrin resented 
rruption. Up to the advent of Nourse as G. M. 
I the labor situation demanded a recognized 
oren Coltrin had conducted the operation of 
Mid pers His me ods verged upon the 
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The Acad Test 


By HAROLD HARGRAVES 


Illustration by Haro.p ANDERSON 


‘Garry Blackwell,”’ he said 

‘*Hah!” snorted the owner, for the third time, and 
pounded the arm of his chair. “It would be, of course. 
Confound it, I spoke to him a month ago about disposing 
of the by product. He replied ‘hold it, the price is 
going up.’”’ 

Franchett slid out through the door at a nod from his 
immediate chief. 

‘You had to expect something of the sort,” reminded 
Nourse. ‘‘Remember, young Blackwell just about 
saved the Midland with his idea of arousing the sporting 
instinct of the men and so getting production of zinc.” 

“Don’t tell me,” flared Coltrin. ‘‘ Hasn’t my daughter 
been reminding me of it ever since? Swelled head, if 
vou ask me.”’ 

Jimmy Nourse smiled 

“Oh, come, Mr. Coltrin, you can’t blame Garry for 
fee ling pretty good a 


‘*Well, mavbe not,’ 


conceded the pre sident, his eyes 


taking in the sweep of the great zinc plant, with its six 
teen furnaces and belching stacks, the red piles marking 
the coal mine and the big, new acid house “Mavbe 
not Tell vou what, Nourse, let me handle this acid 
matter, will vou.” 

Fine,” acquit sced Nourse “There’s no one who 
can do it nearly as well He nodded understandingls 


strode out. 


In response to a telephonic summons, Garrv Blackwell 


burst into the general manager’s office. He brought up 
sharply when he sighted the pre ident of the Midland. 


Mr. Coltrin at once barked at him: 
Well, Mr. Sales Manager, we're in the very dickens 
of a fix.”’ 

‘‘What’s the matter now, sir?”’ asked Blackwell. The 
‘now’ referred to previous rumblings against him from 
his source, during his visits at the Coltrin home, where 
1¢ haunted Lois Coltrin, his sweetheart, during every 


t 


spare mome! 
Garry listened while the president explained theit 


' 1, } ‘ 
rredicament 


‘We're compelled to sell the stuff,” tentatively sug 


gested Mr. Coltrin Nice situation that makes, with 


the certainty of a rising market; but, confound it, we 
can’t halt the production of spelter. Why on earth 
didn’t you sell when the market was good two months 
ago?”’ he complained with some justice. Garry over 
looked the complaint. 

“It would be absolutely ridiculous to sell at this 
moment,” he negatived; ‘‘ why, I wouldn’t be surprised if 
sulphuric hit fourteen dollars a ton again. We'd only get 
a little more than eight now, even if the market didn’t 
break under our unloading.”’ 

‘I suppose you favor shutting down the plant 
began the president; then overriding Garry’s protest, 
“Or maybe a mere hundred and fifty thousand doesn’t 
mean a lot to you, what?” 

“Why not dump the surplus, or let it go through the 
stacks as gas,” suggested Blackwell. 

‘Brilliant idea, young man! Very brilliant! Only, 
where would you dump it, and how long do you think 
the authorities would permit the fumes to ruin vegetation 
generally, not to consider coughing our citizens into 
spasms.”’ His enjoyment of this rebuke showed so 
obviously that Garry scarcely heard the further sardonic 
suggestion that “perhaps he could arrange to make them 
like it, in the absence of some more sensible idea.” Mr. 
Coltrin repeated this 

‘Perhaps I can,” retorted Garry, rashly. The au 
tocratic little founder of Midland Zinc grinned con 
temptuously, and Garry stalked out in a huff. 


Mayor Hamilton Claridge, having listened to the 
earnest plea of Garret Blackwell, shook his head apolo- 
getically. Yes, he would like beyond all things to assist 
the Midland. He glanced uneasily at a desk calendar, 
where a date stood out red-penciled. Garry realized that 
election day neared. 

‘Really, I would like to permit you folks to shoot your 
icid fumes into the air for a limited time,” offered the 
Mayor, ‘‘but I can’t see my way clear, personally. You 
might fix it with the Health Commissioner now se 

Blackwell thanked the Mayor and departed to find 
Dr. Whitely, health commissioner 

An unusual situation,” remarked that official after 
(Continued on page 332) 
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Studying a lh ar, and Preparing for Another On 


Poland’s Hero Visits Verdun’s Silent Fields 


CCOMPANIED by a group of distinguished French 
A strategists, Marshal Pilsudski (fifth from the left) in- 
spects the battlefield at Verdun. The thoroughfare down 
which the great Polish military leader is walking was under 
terrific fire for more than two years, and until October, 1918, 
when the furious Meuse-Argonne onslaught was well under 
way, no human being dared show himself upon its tell-tale 
white surface. Today, however, a visitor from Mars would 
never guess that the spot was the scene of the world’s most 
sanguinary struggle; for the French have repaired it and 
Nature has laid her healing 
hand upon the torn fields that 
flank it. A few minutes be- 
fore this picture was taken the 
Marshal witnessed a wonder- 
ful sham battle and reviewed 
a large force of crack troops. 
The demonstration was de 
clared by the veterans who 
saw it to have been as close 
in approximation to a modern 
battle as it is possible to achieve. 









































HEN the S-48, the “last word”’ in submarine construction, was ready for its 
launching at Bridgeport, Connecticut, the other day, Uncle Sam’s naval au 
thorities decided to find a genuine 100 per cent. American to act as sponsor. The 
young lady who was finally chosen to break a bottle of rea] champagne over the knife 
like bow of the little vessel shown above, was an Indian princess—Mrs. James O. Ger- 


With a Real Indian Princess as Sponsor, Our Latest 





maine, of Norwich, Connecticut. 
tribe and is known in redskin circles as the Princess Tocoomwas 
The ornate chap with 
Lemuel Fielding, Chief Counsel for the Mohican 

Loretta Fielding, who is also a member of the tribe 


of the group beside the ‘‘sub.”’ 


- 


and Finest—-Submarine Is Launched 


is a member of the fine old Mohican 


headpiece opposite 
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World Leadership as Is 
NCLE JOE CANNON, beloved and ever 


youthful, was quoted as saying on Wash- 
ington’s birthday that the United States 
now leads the world on land, and water, 
and in the air. 

The average American who had suspected this all 
along was doubtless glad to receive such distin- 
guished confirmation of his patriotic suspicions and, 
of course, took occasion to stick out his chest and 
ieel good about his country’s greatness. 

The trouble with Mr. Cannon’s statement is that 
with certain reservations it is true. And because 
it is true it brings our people up with a round turn 
before the greatest responsibility ever laid upon a 
nation. The higher we loom above other countries 
in wealth, productive power, resources of manhood 
and raw material, the heavier the burden of duty 
which rests upon us and from which we cannot 
ene ape. 

Our elevation above the other nations of the 
earth is due in a considerable degree to the fact that 
they are all abnormally depressed. And it is never a 
wholesome or safe experience for one country to 
achieve distinction by the failures of others, even 
though it may not be responsible for their failure. 

If it is true that we lead the world on land and sea 
and in the air we cannot escape from the world which 
we lead. We cannot find a market for our surplus 
in a bankrupt world unless we ourselves make the 
market possible. The only way for us to sell is to 
buy. We cannot sell to countries which cannot buy. 
Norcan we buy from countries which cannot produce. 

This “leadership on land and sea’ about which our 
patriotic statesmen wax so eloquent has its draw- 
For one thing it means contact, political 
and economic, with all other nations. If we do not 
vive of our prosperity to the broken world it will 
vive of its ruin to us. We cannot reap a harvest 
ol international profit unless we first sow the seed 
of international service. 

It will not do simply to proclaim our own great- 
nes No matter if we lead on land and sea and 
air and in the fourth dimension, we cannot trade 
with the world unless we give the other fellow a 


backs. 


chance to make something. 

It is very gratifving to be told by eminent men 
that we not only can but do beat creation; but our 
sense of greatness will end in the delusions of mega- 
omania unless we put some real brains, effort and 
character into the matter. There is a deal of shocked 
innocence among us which is inexpressibly grieved 
over the wickedness of England and France who are 
ctually trying to build up a profitable trade with 
While we are contemplating 
greatness thev are hustling for business, 
adapting themselves to conditions and finding a 

ay to help their neighbors become business asso 
We must learn to do likewise or 
we shall find our leadership mostly ‘in the air.” 

Our new merchant marine svmbolizes the whole 
ituation. We have the ships and we can easil\ 


reate cargoes to fill them But we cannot operate 


+} - reh | 
he rest of the world 


ur own 


ciates with them. 


them upon a “heads I win—tails you lose” basis. 
We cannot keep them afloat unless they can carry 
cargoes both ways. This means a real international 
trade and commerce adjusted to actual world con- 
ditions and carried on by men big enough to think 
in world terms. 


The Referendums on Wages 


HESE referendums on wages project the fancy 
into the’ future, when wages will fluctuate 
automatically with other economic laws, ac- 
cepted gracefully because they are inevitable. 

Then the mechanism of the masses will be adjusted 
to supply and demand, profit and loss, and the whole 
population will meekly follow the financial stars in 
their courses. With the cost-of-living tables and the 
market statistics employer and employee may 
figure the weekly wages without either a book- 
keeper or a walking delegate. Statistics will increase 
and multiply, and be the arbiters of bread and 
butter. 

The wage referendum in America and the labor 
vassalage in Russia form two parts of an instructive 
picture. There labor struggles as it did in the pagan 
republics of Greece, where alternately the rich en- 
slaved the poor and the poor subjected the rich to 
spoliation. Here labor and capital, sharing the 
same conditions of existence, accept the same state 
ment of facts, and sacrifice immediate profit for 
future security. The referendum makes a sane and 
scientific evolution toward harmonizing with neces- 
sity. 

This co-operative discrimination—this recogni- 
tion of a disagreeable fact-—is partly a spontaneous 
surrender to the impulse of fear. But it takes intel 
ligence to feel that “provident fear which is the 
mother of safety.” What Lloyd George said about 
the dead world markets—what the cables tell of 
prostrate Europe—what our export figures mean 
what the books in the office show—all influence the 
referendum, and bring the buyer and seller of labor 
cheek by jowl in that concord of interest which ever 
guides sanity away from the stewing juice of dis 
cord. The news once featured “strike votes 
* Wage referendum ” signifies a larger understanding 
of uncontrollable forces and a wider sympathy with 
unsvmpathetic processes. 


Shakespearean “‘Conjectures”’ 


ACAULAY scouted Cataline’s plot, and 
conjectured that the villain was a re- 
spectable politician. Carlyle demor 
strated that gods were strong men who 
died. » William Tell shot his arrows out of a romantic 
mind writing a story with a thrill. The Man in the 
Iron Mask had as many fathers as Caspar Hauser. 
Now Colonel Watterson “conjectures” that hit 
Marlowe wrote Shakespeare. And a thousand years 
from now earnest seekers after truth will conjecture 
whether the star-eved goddess was a newspaper or a 
crusade. The futile iconoclast will take Santa Claus 
away from children long before he extinguishes the 








supernal light in the deep bosom of editorial democ- 
racy. 

The subtle quality of Colonel Watterson’s humor 
tickles ennui into delightful controversy and baits 
innocent erudition into the arena—while the spirit 
of good cheer encourages the fray from the wings 
with civil leer. The intellectual force and keenness 
of the distinguished Kentuckian are too comprehen- 
sive, however, for this Shakespearean conflict. His 
political and literary shadow is cast so far back into 
our history that the most eager jouster in the battle 
of the books does some “ conjecturing,”’ pausing in 
trepidation lest the veteran draw forth a trump from 
the contemporaries of Kit and William. 

The generation which chortled over the opulent 
editorials has passed away. The writer and his gifts 
survive. From him we may form some conception 
of the power of a race of public men who could recon- 
cile homely virtue with high spirit, simple living with 
accomplished culture, pure thought with copious 
imagery; who knew how to wield ridicule without 
inflicting a wound, and how to effect great good with 
the little pleasantries of good hearts and the little 
thoughts of great minds. 


The Hyphen Must Go 


HE hyphen is an anachronism. It obstructs 
the path. It ais a sign that an immigrant 
brought everything over except his heart. 
It isa mask of lip-lovalty behind which mal- 
contents may prowl around in the dark. It is a lever 
of unrest in the hands of restless and envious Cascas. 
It isa tool of demagogues, wielded as a club for prefer- 
ment and as a pry for spoil. It is the bar sinister of 
suspicion, proclaiming the purpose of the wearer to 
perpetuate an imperium in imperio. It is a wall 
dividing the life into a half-and-half Americanism 
in conditions where all who are not wholly for us 
are half against us. [It binds on the shoulders of the 
Republic the hates of other lands, as the snakes 
were fastened upon the shoulders of King Zohak. 

It is a recantation in spirit of the letter of the 
naturalization oath renouncing all allegiance to for 
eign powers and institutions. It is a finger pointing 
backward to an abandoned shore, tinting with the 
enchantment of distance an illusion derogatory to 
the breadwinning shore of fruitful fact. It is at once 
a neuter svmbol and a lurking challenge to native 
supremacy, fostering the delusion that some for- 
tuitous conjunction of circumstances shall one day 
enable it to supplant the banner on the wall. 

It is an index that may turn into a dagger struck 
at our vitals in the next war, for it has hang-dog and 
caste-trammeled symptoms and traditions. It is 
every day becoming more repugnant to the Ameri- 
can people, filling the perspective with a congeries 
of polyglot prejudices, speech, septs, feuds and welter 

and it recalls the inert masses within our lines 
during the war and the marplots of truculence, who 
even yet occasionally show the fangs of bitte: 
aversion within the very bosom of the hospitable 
institutions which warmed their torpid faculties into 
life. The hyphen must go. 
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March 19, 1921 


The Price | Paid fo 


VEN before I met Ted Farrel, I felt 
strangely attracted to him. Whenever 
anyone mentioned his name, a thrill of 
inexpressible happiness surged through 

me. And once, when the newspapers wrote up the 
story of how he had saved a youngster from drown- 
ing, | clipped out his picture and pasted it in my 
scrapbook. Oh, how I cherished that picture, and 
dreamed over it, and wondered, and hoped. . . 

If I could only meet him—if I could only see him, and 
talk to him, and tell him how much I admired him. I felt, 
somehow, as though I had known him all my life. I just 
new that to meet him would be to kindle an immediate 
friendliness, a responsive feeling. 

Then, one day, came a glorious surprise. An old school 
chum of mine from whom I had not heard in a long time, 
nvited me to a little informal dinner at her home. ‘Ted 
Farrel will be here,” she wrote in her letter “and I know you 
will be glad to meet him.” Glad! It seemed to me that | 
had nothing left to wish for in all the wor!d! 


I Begin My Happy Preparations 


Exulting with joyous anticipations. | began to plan and pre- 
pare for that wonderful day when I would meet Ted. Of course, 
there was nothing in my wardrobe that would do justice to 
the importance of the occasion. | paid a visit to my dressmaker 
ind confided in her, impressing her with the utter necessity of 
the new gown being the prettiest One she ever made. 

‘I’m going to meet ‘led Farrel,” I laughed jestingly—but 
I'm quite sure that she noticed how elated | was. 

Well, at last the day of the dinner arrived. My new dress 
was extremely becoming. My hair seemed to fall in particu- 
larly charming waves. Happiness had brought a warm glow 
to my cheeks, a keen brilliance to my eyes. I felt, as I sur- 
veyed myself in the mirror, that I had never looked so pretty 
before, never felt so well-poised—and confident. 


All My Joy Is Shattered! 


Helen was delighted to see me. “Come,” she cried gayly, 
“let me introduce you to my guests.” 

As I entered the big drawing room [ felt unaccountably 
restless. I knew Ted immediately. He was standing near the 
window talking with Helen’s mother. In a frenzy of impulsive 
eagerness, I did something which I did not know was incor- 
rect, but which caused the others to laugh at me. 

It was over ina moment. Before I realized what had hap- 
pened, I had committed an awful blunder, an unforgivable 
breach of etiquette! All my happiness, my weeks of planning, 
my anticipations vanished in a maze of miserable humiliation. 
| wanted to run wildly from the room, to hide from the 

ised glances of the guests. And most of all [ wanted to cry. 

In my confusion I failed dismally in acknowledging the in- 
troductions that followed. Helen acted just the least bit 
disappointed—although she tried hard to be kind to me, to put 
me at ease. I noticed that several of the guests glanced at 
ch other. And I began to wish fervently that I had never 

me—or that I had at least prepared myself by reading up 
omewhere about introduction and how to avoid impulsive 
blunders in etiquette. 

Then, vaguely, I realized that I was being introduced to Ted 

actually being introduced to Ted Farrel! But all the pretty 
phrases, the pleasing sentiments I had planned to say were 
forgotten. Instead, I mumbled something about being 
“glad” and “happy.” But I hurried away so that he could 
not see how miserable I really was. 


I Spend a Miserable Evening 


Oh, how unhappy I was when I realized what a mess I had 
made of the meeting that was to have been a triumph! Here 
I was in the very same room with Ted—just as [ had always 
hoped and dreamed of being—and yet I dreaded to look at 
him! I had planned to tell him all about my strange attraction 
for him and about the newspaper writeup, and the clipping. 
But how could I speak to him after that ridiculous blunder? 
Ok, if it had only not happened! 

Later, at the table, I felt uncomfortable and ill at ease 
vhenever anyone looked at me or spoke to me. I was frankly 
wretched. I began to wonder how soon it would be permissible 
to leave without appearing rude. And instead of convérsing 
happily with Ted, as I had hoped to, I avoided his every glance. 

| was glad when the time came to leave. I wanted to be 

‘lone to drown my mortification in a good long cry. When | 
iw ‘Ted approach me smiling, | wondered, in panic, whether 
\ were proper for me to offer him my hand or just say “Good- 
ight,” [ hesitated a moment—and then with a stiff little nod 
iastened away. 

Chat evening I cried as though my heart would break. I 

new that I could never face Ted Farrel again after the miser- 


able blunders I had made. And 
bitterly I reproach myself for 
not knowing better. “I will get 
a book of etiquette the first thing 
to morrow morning,”’ I promised 
myself grimly. “And I’ll make 
sure that a thing like this never 
happens again.” 


I Buy the 
“Encyclopedia of 
Etiquette’”’ 


The very next day I sent for 
the famous “Encyclopedia of 
Etiquette.” I determined to find 
out just what was the correct thing 
to do and say at all times, under 
all conditions, so that I would 
never again suffer such a mortify- 
ing evening. 

I had always prided myself 
upon being cultured and well- 
bred. I had always believed that 
I knew just how to act—that | 
followed the conventions of society 
to the highest letter of its law. 
But, oh, the serious breaches of 
etiquette I was making almost 
every day! 

Why, the first chapter I read 
proved that [ knew pitifully little 
about dinner etiquette. I didn’t 
know the proper way to remove 
fruit stones from my mouth, the 
cultured way to use a finger-bowl, 
the correct way to use napkins. And before I finished that 
first chapter I found out what I should have said when I over- 
turned the cup of coffee. If I had only had the book before! 





Etiquette at the Dance 


I glanced over the chapter called “ Etiquette at the Dance 
In a few moments, I discovered that I had been making some 
very bad blunders indeed. I had never known whether it were 
proper for a woman to ask for a dance; whether she could re- 
fuse a dance without reason; whether it were proper to wander 
away from the ballroom with a fiance. I had never known how 
many times a young girl may dance with the same partner 
without breaking the rules of etiquette. 

And when I read,the chapter on introductions, the very mis- 
take I had made was pointed out! If I had ony read this 
chapter before, I would never have made that awful blunder 
Instead, I would have been able to establish an immediate and 
friendly understanding between Ted and me. 

I found that I actually did not know how to introduce two 
people correctly! I didn’t know whether to say: “Mrs. Brown. 
meet Miss Smith,” or “Miss Smith, meet Mrs. Brown.” | 
didn’t know whether to say, “ Bobby, this is Mr. Blank,” o1 
“Mr. Blank, this is Bobby.” 1 didn’t know whether it were 
proper for me to shake hands with a gentleman upon being 
introduced to him, and whether it were proper for me to stand 
up or remain seated. Every day people judge us by the wa) 
we make and acknowledge introductions. The “Encyclopedia 
of Etiquette” made it all so clear to me that [can never make 
a mistake again. 


To the Young Man and 
Woman— 


1 would like to give you a bit of advice. The world is a 
harsh judge. It will not tolerate the illiterate in the art of 
etiquette. To be admitted to society, to enjoy the company of 
brilliant minds, and to win admiration and respect for one’s 
self, it is essential for the woman to cultivate charm, and for 
the man to be polished, impressive. And only by adhering 
to the laws of etiquette is it possible for the woman to be 
charming and the man to be what the world loves to call a 
gentleman. 

I will never forget that miserable evening I spent—and the 
many other miserable evenings that followed because of the 
memory of it. I can never face Ted Farrel again—Ted 
Farrel whom I had always longed to meet and talk to—and 
impress. I am glad to write my story here—glad to help othe: 
happy young people from shattering their hopes and gladness 
by blundering in the important art of etiquette. My advice 
to men and women who desire to be cultured rather than coarse, 
who desire to impress by their delicacy of taste and finesse of 
breeding, is—send for the splendid two-volume set of the 
“Encyclopedia of Etiquette”! 
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“Encyclopedia | 
of Etiquette” | 
In Two Big Volumes 
Sent FREE for 5 Days 


The Encyclopedia ot Etiquette is excellent in 
prehensive in proportions, rich in illustrations. It comes to 
you as a guide, a revelation toward better 
lingering doubts, corrects blunders, teaches you the 
to do. 

There are chapters on etiquette 1e wedding, etiquette 
it the ball, dinner etiq lette, dance etiquette, d 
etiquette problems t! must be faced almost 
your life And each one is solved fo: 
exhaustively, that you wil . 
your absolute knowledge of the correct ai 

For a short time only the complete 
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volume set of the “ Encyclopedia of Etique 
at the special price of $3.50. Don’t wait u the I 
of YOUR life, the day YOU have planned for and looked tfor- y 


ward to is spt viled by a blunder Don aeia) send ior \ 


set NOW, before you forget 





The coupon below entitle you -E examina 
tion of the two-volume set of the * f Etiquette 
\t the end of that time, if i nt to keep 
simply send $3.50 in full pay yours. O 
if you are not delighted, return the books and you wont be 
out a cent. 

Send for your set today! You need send no money—Just 
mail the coupon. Nelson Doubleday, I Dept. 273A, 


Ovster Bay , New York 


Nelson Doubleday, Inc. 
Dept. 273A, Oyster Bay, New York 

You may send me the complete two-volume set of the 
“Encyclopedia of Etiquette.” After 5 da L will. either 


return the books or send you $3.50 in full payment. This 


places me under no obligation. 
Name 


Address . 
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Comfort of the big car 

“with Hasslers” 
on your Ford! 
JOU 


owner of the 


won't envy the 
big car 
when you get your 
Ford equipped with Hassler 
—— You will 
be able to travel the 


roads, 


\bsorbers ! 
Same 


at the same speed, 


for the same distance—with 
the same luxurious comfort 
—with the same enjoyment 


of every mile! And you wil 


be saving one-third of vour 
usual up-keep, tire and 
bie! i 

depreciation costs. These 


avings will quickly pay for 
vour Hasslers 
Any Hassler 


put them on your car, let 


dealer will 


you use them for 10 days, 


then refund 


if you are not 
Write us 
if you don’t know you 

I las se r dealer. 


your money 


entirely satisfied: 
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By Arthur 


PUTTING IN THE PEP 


| them over his shoulder. 


7 ITH Hughie Jennings now a 
Giant, and second in comm ind 

to John McGraw, New Yor 
newspapers are telling us all | 
over again the secret of his baseball suc- | 
cess. Thus, the sporting page of the| 
Tribune: 


“He introduced a new system o 
coaching when he first came East with 
his Tigers. This was a combination 
of coaching and rooting in which | 
Hughie plucks the grass of the side 
lines and intersperses his lively chatter | 


f ‘E-e-e-¢ | 


with generous numbers « 
vah,’ a hattle-cry he made famous 


Jennings is a national figure. Not a 
baseball fan but knows him; knows him as | 
the smart chap who picks ball park grass | 
* to an approv- 
was a| 


and whoops  E-e-e-e \ ah’ 
ing audience. Jennings , in his day, 
good ball player. In a later day, he was a | 
competent manager. But what makes him | 
a drawing card, a box-office asset, is} 
‘E-e-e-e-vah.” That, and picking up| 


Gentlemen of the professions doctors, | 
lawvers, clergymen there not in this a 
lesson for you? Does merit, mere plodding 
merit, invariably bring reward? Does it 
get your name on people’s lips, and in the | 
Sadly superfluous is such a 
question. Therefore, gentlemen, learn | 
from this Jennings person. ga up your 
serious stuff with a little ‘“E-e-e-e -yah” 

and cash in on the publicity thereof. Let | 


us read in the public prints, under various | 


newspape>rs: 


date-lines, such items as these. 


DOCTOR WINS WITH“ WOW HO-O0-O 0-0.” 


Topeka, Kas.—All Topeka is talking 
about one of its physicians, Dr. Tobias P. 
Gander. Dr. Gander, although established 
here some five or six years, has had but a 
small practice. This week, however, he in 
troduced an innovation in the form of a 
buck-and-wing dance while diagnosing the 
illness of a patient, concluding with a tri 
umphant cry of ‘** Wow Ho--o-0-0-0” and 
throwing the sick man’s pillows on the 
floor. He repeats this process at all his 
professional calls, excepting only death 
bed cases, and people are falling ill just on 
purpose to hear him. He has increased his 
rates from three to five dollars a visit, and 
is turning ‘em away. Dr. Gander is 


almost certain to be named for Health 
Commissioner at the next city election, so 
gre s his popularit 
RECTOR TEARS UP HYMNAI 

Danbury, Cont Phe Rev. Clarence 
latlov rector of Some-Not-All-Saints 
Church, increased his congregation Sunday 
rom four hundred at the morning service 
to a thousand ¢ the S. R. O. sign in the 
evening by substituting the word, ** zowi¢ 
for ‘‘amen,” and by tearing up a hymnal 
during the offertory and scattering the 
prece ong his electrified parishioners. 
\lready there 1s a strong movement afoot 
to make the Re¢ latlow bishop of the 


\ lawyer might risk contempt of court 
ith an exultant ‘ Yip-vip-yip” every 
time he won a case. If “‘E-e-e-e-e-vah’ 
goes in basepall, why not ‘ Yip-yip”’ in 


Sh k Ab . b law \ ju dge’s opportunities are legion. 
oc SOrpDers [ff wit woo portly, he might charge juries 


JdU0 


picking up 


Iron juutting posture, 


| "XS WE WERE SAYING 





H. Folwell 


imaginary pins the while and throwing 
It is not sufficient 
They 


for learned professions to be learned. 
should, in addition, get wise. 


oS 





Patrons of the movies must steel them- 
selves to a great loss. They will see no mor 


| news-views of Josephus Daniels and Newton 


D. Baker. 
oS 


A PSYCHOANALYST assures us that 
4 4 “in most cases insane persons are the 
happiest people on earth’’; that ‘‘insane 
patients who recovered have testified that 


| the most happy time of their life was dur 


ing their insanity.’ Dr. Oliver Wendell 
Holmes might have expressed the idea 


thus: 
Little I ask; my mind’s askew; 
I only ask for a padded cell 
(An unpretentious cell will do) 
Where I, content, may dwell. 
Would it be going too far to say that the 
most cherished institution of the American 
people is the right to life, liberty and the 
pursuit of insanity? 
oS 
TEW YORK CITY 
4°'N mind a little expense 


Johnson’s bill for legal services. 
used to the Hi cost of living. 


o> 
THE SOVIET THEATER 


“Com pulsory play 
day here 


taxpayers won't 
like Senator 
They are 


A Petrograd cable says: 
going is the latest order of the 


YTANDING ROOM ONLY is the word 
\ at all Petrograd playhouses this week. 
Latecomers, climbing over others to reach 
their seats, are sentenced to ten days in 
the county jail. 
protesting that two 
acts of a new show were all he could pos- 
sibly stand, was arrested in a_ theater 
lobby and forced to write a three-column 
complimentary notice, using all the super- 
latives in the Russian language. 


dramatic critic, 


Basil Walkeroff, Russian tragedian, who 
just footed it in from Irkutsk over the 
Trans-Siberian, is an enthusiastic advocate 
of the compulsory audience. He an 
nounces himself a Bolshevist from the last 
hair in his bald-headed wig down to the 
toe of his buskins 


After the compulsory attendance order 
comes an order making applause compul 
sory, when the ushers lead with their cast 
Coughing in a theater (first 
offense) has been made a misdemeanor; 
coughing (second offense) a felony, pun 
imprisonment. By the 
} 


iron gloves. 


ishable by life 
enactment of this rule, Lenine 
his popularity 


as added 


tremendously to 


The Ball-and-Chain Social Club held a 
theater party at the Lenine 

Street House Wednesday night, 
occupying three padlocked rows in the 
orchestra. Souvenirs were distributed i 

the form of individual subpoena \ com 
pulsory supper of government rations was 
served afterward at a neighboring police 


comp il SOr\ 


Opera 


station. 
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There is a new sketch team on the = itical 
vaudeville circuit. The Normalcy Brothers 
1b and Sub. 
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Free Proof 
That You Can Hear! 


The wonderful, improved Acousticon has 
now enabled more than 400,000 deaf people to 
hear. We are sure it will do the same for you 
are 80 absolutely certain of it that we are eager 
to send you the 


7 
1921 Acousticon 
For 10 Days’ FREE TRIAL 
No Deposit—No Expense 

There is nothing you will have to do but ask 
for your free trial. No money to pay, no red 
tape, no reservation to this offer. Our confi 
dence in the present Acousticon is s0 complete 
that we will gladly take all the risk in proving 
beyond any doubt, that the 

Joy of Hearing Can Be Yours Again! 

The New Acousticon has improvments and 
patented features which cannot be duplicated 
sO no matter what you have ever tried, just ask 
for a free trial of the New Acousticon. You'll 
get it promptly, and if it doesn't make you 
hear, return it and you will owe us nothing 
not one cent. 


Dictograph Products Corp. 
1409 Candler Bldg., New York City 











Genuine Biue-Bell 


Chambray Shirts 








Gusset 


SEND NO MONEY Rush your order in 

today sure. Great- 
est shirt offer ever made. 8 fine heavy Blue 
Chambray shirts for work and semi-dress guar- 


anteed fast color and worth $1.60 each, only $2.29. 


If these 
OUR GUARANTEE 5 Sontectel shiste toe 


less th 50, and do not think you have saved 
at E= 32. 0, return at our expense. Don't pay high 
retail prices. Order toda ay sare before it is Xoo late. 

F RGES TO YOUR DOOR, 














another big saving. All 3 shirts $2.29. Give neck size, 
BERNARD-HEWITT & COMPANY 
Desk F-263 910 W. Van Buren St., CHICAGO 








DEVELOP your latent powers. Bea real suc- 


cess. You can. Learn the amazing secrets 

that make great b men, sal artists, politi- 

cians, ete., successful. Mastery of self means doubling 

or perhaps increasing oye earning power 10 times, 
Learn how to make others do as you will., 


10 Big Success Books $1 


To introduce our library to one million more readers we 
will send for a short time only the Semoun 10 books by 
noted mental perfection experts for only$1. Convenient 
men 4 size, 64 to 128 es each. Good paper, clear type. 
itis is what you get: How to Develop a St 
Will. 2, How to Bea Leader. 8, How to Have a Mag- 
netie Personality. 4, my sod asweet Friends. A yd 
to Strengthen ind and 6, How 
velep a Healthy Mind. 7 Hypnetiam Ma moder Pisin. 
Manhood, or What Suey an Should Know. 9$, 
What to Read. 10, Common Faults in Writing & 
lish. Start improving yourself today. Snev send 
bill or stamps at our risk. All 10 ares pala. 
Money back if not satisfied. Any on ie, 25e, 
Catalog of over 200 famous books free with roventen, 
APPEAL PUB.CO. 202 APPEAL BLDG., Girard, Kan. 

















TYPEWRITER SENSATION 
$40°$B ain sty 


Any Standard Make Guaran 
teed TYPEWRITER With Every 
Modern Writing Convenience, 


Ls ite Today For Miustroted Catal Er- 
plalning Before- You- Buy Pian 


SMITH TYPEWRITER SALES CO. 
355 —218 No. Wells St., Chicago, 1h 













(Free Trial) 
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The War ‘Department’s Tragic Failure 


(Continued from page 325) 


and sent Our 2,000,000 men 3,000 miles 
across the Atlantic; but England brought 
hundreds of thousands from Australia, 
New Zealand and India, as well as from 
Africa and Canada. France brought 
armies from Africa and Asia. 

With only 2,000,000 men on the fighting 
lines we utterly failed to provide our army 
with adequate supplies of our own food, 
our own clothing, our own cannon, our 
own ammunition, our own horses and 
mules, our own feed, our own airplanes, 
our own poison gas. We had to buy more 
supplies of every nature from our strug- 
gling, half-starved associates in Europe 
than we provided from our bursting gran- 
aries, packing plants and munition works. 
While sixteen billionsdollars were spent in 
America, only one billion was required for 
greater tonnage purchased from our Allies 
in Europe, according to the testimony of 
General Dawes and Colonel Bricker, who 





had charge of the overseas purchases. 
[he burning shame of that failure of our 


more hides than the entire take-off in the United 
States for one year.” 

From the above statement it would 
seem that every officer, from major-general 
to second lieutenant, assumed authority 
to call for leather goods. Except the 
Lieutenant-Colonel there was no system 
of control—for all the organized machin- 
ery of the Army had been set aside by 
President Wilson and Secretary Baker, 
upon the manipulation of the Advisory 


Commission and their leather-dealer sub- | 


committees. 

The Congressional Investigating Com- 
mittee states that this leather combine 
ordered 41,100,152 pairs of shoes, and re- 
ceived deliveries of 32,227,450 pairs—for 
3,513,837 men. 

We bought 580,182 horses and mules 
in America, let 96,000 of them die, and 
sent overseas only 67,948; but we con- 
tracted for 195,000 branding irons—not 
one of which was delivered. (After the 
| Armistice, the contractor was reimbursed 











A Painted Terrace at Mammoth Hot Spring 


~ Vacation in the land 
you will never forget 


—make it a Burlington-Northern Pacific Planned 
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home supplies lay in depriving the Allies| for the necessary copper to make the 
of a single ton of their desperately needed | “irons,” at a price of thirty-five cents a 
food, clothing, munitions and airplanes. | pound, and then the copper was imme- 
The leather scandal constitutes a story | diately sold back to him at fourteen cents 
in itself—a story of shameful betrayal of | a pound.) 
patriotism, by the conspirators, and of| Those overseas horses were the excuse 
criminal stupidity and mismanagement by | for the buying, by the leather committee 
the Government. For the full details it is | (mainly from themselves), 945,000 saddles, 
necessary to read the Hearings, and the | 2,033,204 nose-bags, 585,615 saddle-bags, 
“Report of the Subcommittee No. 5 of the | 1,148,364 horse blankets, and, for the men 
Select Committee on Expenditures in the | who would ride the horses, 712,510 sets of 
War Department—Leather Goods.” I) spur straps. 
can only sketch the most salient points in| The Lieutenant-Colonel, who was the 
the black chapter of American shame. |army’s leather dictator, testified that he 
It all tends to explain the high cost of | bought 400,000 sets of harness of all kinds 
shoes and other leather goods prevailing | —from heavy artillery to light surrey. In 
during and since the War. What was done | this age of automobiles, it was not specified 
in leather was but a type of what was! as to who would ride in the surreys. This 








committed in other lines of mercantile | 
supplies, and therefore it will be given| 
here more fully than its proportion to| 
other lines might seem to justify. | 

There was no advertising for bids; all | 
bids in any line of supplies or construction | 
were officially dispensed with, by an order | 
from the Secretary of War, April 12, 1917. | 
One of the members of the Advisory Com- 
mission was given charge of all purchases 
of leather goods and clothing, and he 
appointed, to assist him, in leather deal- 
ings, two committees: One, on leather 
industries, consisting of nine representa- 
tives of prominent leather manufactories; 
the other of six representatives of firms 
dealing in “leather equipment.” In addi- 
tion to these committees, the chairman of 
the Advisory Commission also appointed | 
a leather committee, consisting of other 
representatives of the leather trade. 

This combined organization of com- 





mittees was formed during, or before, | 
March 1917, so that when we entered the 
War, April 6, the entire leather supply of 
the country was under the control of the 
dealers, with the sanction of President | 
Wilson. These committees represented | 


purchase included an enormous quantity 
of heavy hame-and-collar artillery harness, 
known as “‘ Model 1906.” Wheel harness, 
of this type, cost the Government $226 
a double set, and lead harness, $170; 
but practical experience on the field con- 
demned its use, and on February 21, 1918, 
General Pershing cabled, recommending 
the adoption of the British type of breast- 
collar harness. 

The Lieutenant-Colonel, instead of com- 
plying with General Pershing’s order, set 


| 
| 





about to invent an “improvement” on | 


the British standard. He made 80,000 


single sets of these, costing our Govern- ; 


ment $30.08 for leader sets and $309.52 for 
wheel-horse sets. In view of the Leather 
Czar’s action, the harness used by the 


A. E. F. was bought in England, and the | 


“improvement,” rejected by practical 
Army officers, remained in storage until 
after the War. 

Special ambulance harness was bought, 
to the amount of $21,000,000, before the 
buyers discovered that practically all 
ambulances were motorized. None of this 
was used. 

It is alleged by the Investigating Com- 


all the important companies, or firms, | mittee that a very astute plan was in 
selling leather, and they were the only | stituted after the war ended to make 
parties in a position to sell the Govern-/ failures of ostensible efforts to sell leather 








ment any large volume of leather goods. | 
lhe function of these men was to fix prices 
and terms at which the Government must 
buy; and to allocate orders as to quantities 
to be bought, and to’place the orders to be 
filled—largely from their own stocks and 
resources. 

A horse-collar manufacturer (drawing a 
salary of $100 a month from his company | 

which salary continued while he was | 
serving the War Department), had been | 
commissioned Captain in the Quarter- 
master Corps. Upon being placed in 
charge of the Army’s purchases of leather 
goods, he was promoted to the grade of 
lieutenant-colonel. He testified before the 
recent Investigating Committee of Con- 
gress: 

“We had requisitions for leather goods that 





would have required in their manufacture 300,000 


goods through the Surplus Property 
Division. Five offerings of small, mis- 
cellaneous lots were advertised in trade 
journals, but the results were declared 
“unsatisfactory,” according to the Sales 
Ofticer. Every officer of the Surplus 
Property Division testified before the 
Investigating Committee that, in his 
judgment, if proper clearances had been 
made, they could have readily sold all 
that was offered. 

The Committee report says: 

“Your Committee is convinced that there was a 
continued effort from the date of signing the 


Armistice to the time of making the United States 
Harness Co. contract, to wit, September 24, 1020, 


to prevent the surplus leather equipment of the | 


Army from. being placed on the market, in com 
petition with leather products of manufacturers. 
Attention has been called by the Committee, re 
peatedly, to the standing rule of the War Depart 
ment, that no surplus goods or property of any 
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you can golf, climb, fish, horse-back ride, as long as 


Vacation through Yellowstone National Park. 














Enter at famous Gardiner Gateway—-see Devil's 
Slide, Paradise Valley, Gate of the Mountains, 
Electric Peak, and other wonders of the northern 
—Gardiner—entrance. 

See roaring geysers 250 feet high. fossil forests eons 
old, the steaming, tinted terraces of Mammoth Hot 
Springs, the painted canyon graven into ‘monstrous 
heads of kings, dead chiefs—men and women of the 
old time,’’ the Tetons, Yellowstone Park! 

Leave via Cody Road—‘‘the most wonderful 
ninety miles in America.”” Motor through colossal 
'Sylvan Pass, wild and beautiful Shoshone Canyon, 
/past the gigantic Government dam higher than the 

New York Flatiron Building. 


Burlington - Northern Pacific Planned Vacation in- 
cludes Cody Road without side trips or additional cost. 
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Old 
Faithful 


Geyser 


Also, it takes you, at slight side-trip cost, to delighr- 
ful Rocky Mountain National—Estes—Park where 


you wish; thence to Denver, with Pike’s Peak. 
Colorado Glaciers, Mesa Verde National Park and 
other numerous and renowned regions near- . 
by. All the way on through trains—all in 
connection with your tour of Yellowstone. 


Free Book of 
Yellowstone 
Park 


All about the Park—** The 


whole story in a nut- 
shell.” Richly illustrated. 
Send for your copy now. 


Burlington - Northern Pacific 
Planned Vacations 
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P. S. EUSTIS 
Passenger Traffic Manager 
C. B. & Q. Railroad, Chicago 


A. M. CLELAND 
Passenger Traffic Manager 
Northern Pacific Railway 
St. Paul, Minn. 
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Three great wonder spots—Y ellowstone Park, Rocky Mountain—Este 
Park and Colorado. ali on one circle trip. 


ADVERTISING IN FILM FUN PAYS 


As comments from our advertisers testify: 
“One of our best pullers.” 
“One of the best mediums on our list of fifty publications.” 
“Film Fun pays about three to one.” 
“My advertising in Film Fun has proven entirely satisfactory.” 
And many others—let us tell you more. 
Rate, 50 Cents a Line, $200 a Page. 
Published monthly by 
225 Fifth Avenue, New York 
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W. L. DOUGLAS 
"Reduced *9.0O SHOES 
Sperin sha £10.00 | 


Quality of Material 
and Workmanship 
Maintained 


*6.00 


“ick and Dee 


FOR MEN AND WOMEN 
THE STAMPED PRICE IS W. L. DOUGLAS PER- 
SONAL GUARANTEE THAT THE SHOES ARE 
ALWAYS WORTH THE PRICE PAID FOR THEM 














YOU CAN ALWAYS 
SAVE MONEY BY WEARING 
W. LDOUGLAS SHOES 
SOLD DIRECT FROM FACTORY 
TO YOU AT ONE PROFIT 


" 














THE WORLD ARE MADE 
IN AMERICA. . 

W.L.DOUGLAS SHOES 
ARE LEADERS IN STYLE 
FIT-WEAR-AND COMFORT 





They are the best known 
shoes in the world. Sold 
in 107 W. L. Douglas 
stores, direct from the fac- 
tory to you at only one 
J profit, which guarantees 
to you the best shoes that 
can be produced, at the 
lowest possible cost. W.L. 
Douglas name and the 
retail price are stamped 
on the bottom of all , 


shoes before theyleave {i 
the factory, which is |',” 
your protection against J 


unreasonable profits. 


W.L.Douglas shoes are absolutely the best shoe values 
for the money in this country. They are made of the 
best and finest leathers that money can buy. 
combine quality, style, workmanship and wearing qual- 
ities equal to other makes selling at higher prices. 
They are the leaders in the fashion centers of America. 
The prices are the same everywhere; they cost no more 
in San Francisco than they do in New York. 


W. L. Douglas shoes are made by the highest paid, 
skilled shoemakers, under the direction and supervision 
of experienced men, all working with an honest deter- 
mination to make the best shoes for the price that 
money can buy. 


CAUTION 


and price is plainly eed on the sole. Be care- 





They 


Insist upon having W. L. 
Douglas shoes. The name 


ful tosee that it has not been changed or mutilated 
W.L. Douglas shoes are for sale by over 9000 

shoe dealers besides our own stores. If your 

local dealer cannot supply you, take no other blo Brugls 
for Soskiot — how to order shoes ~ oe 

mail, postage free W. L. Douglas Shoe Co., 


151 Spark 8St., Brockton, Mass. 
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BON-OPTO 


a system of treating the eyes at home; 
practised daily by hundreds of thout 
ands of people with great satisfaction. 
The Bon-Opto system quickly relieves in 
fammation of the eyes and lids. It 
cleanses, soothes and rests tired, dusty, 
vork-strained eyes and is a help to better 
vesi 9g Ask your druggist. He knows 
ie will refund your money without ques- 
tion, if you are dissatisfied. 
other home eye treatment like Bon-Opto. 


There is no 











this ad and mail it to us, with your name and 

ys epg money); and we will send you our FAMOUS 

KARNAK RAZOR by ome. yy . My 4} 
razor for 30 days FREE; then df you like it, pa 

ise “y ri SEND NO MONEY. 





If you don’t like it return it. 


MORE COMPANY, Dept. 340, St. Louis, Mo. 





Rely on Cuticura 
To Clear Away 
Skin Troubles 


Soap tocleanse, Ointment to soothe, Talcum to 
der, 26c. Samples of Outicura, Dept. 7, Malden, 











Send No 
Money 


Write quick for this oy 
underwear bargain. Only lim- 


" 






A quality genuine French Bal- 
\ briggan union suit. Greatest 

» value ever  —_ Each suit 
Worth 


Ly gms a 


| 


¥ . 
\ Mail postcard or letter today sure, 
ARS | this very minute, for 3 union suits, 
wy extra full cut, short winged sleeves, 


_ankle length, neatly trimmed 
j throughout, very silky in eppear- 
? once, will give splendid 
ND NO MON EY. Pay coy 89 
; m4 arrival WE PA or 

; = RGES, another big eg 
} WE GUARA ARTE TO REFUND 
| YOUR MONEY IF YOU CAN 
,; MATCH THESE 3 WONDERFUL 
; UNION SUITS FOR $6.00. Order 
j this amazing bargain this minute 
| before it is too late. Sizes 34 to 46. 
Just give name, address, and breast 

measure. 


BERNARD-HEWITT&CO. 


Dept. J-263 CHICAGO 





shows how youcan become a skilled 
—-s of piano or organ in your = 
Quins, famor sesmnene Witten Method b ep ep- 
of State Conservatories. Successful 25 ——— Play chords yy Seno 
and complete piece in every key, hy lessons. Sclentiic yet yo 
ye oe 0 janere, Sa, 

€4-page free book. “How to Le fir 2 
M. L. QUINN CONSERVATORY. Studio LW. 23, 598 Columba hd, ‘Boston, 25, Mass 
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| kind shall be put upon the general market so that 


ited quantity. Wonderful | 


it might interfere with prices being charged by 
private manufacturers for similar articles 


The reader’s very special attention is 
called to this rule, for it affects not only 
the market for leather goods but the “ high 
cost of living” all down the line. In its 
light we understand why the order was 
cabled from the War Department forcing 
the sale to the French Government of all 
left-over rations, clothing and other 
matériel, in France, at about twenty-five 
cents on the dollar of cost, rather than let 
it come back to America, to ‘‘interfere 
with war prices being charged by private 
manufacturers for similar articles.” 

The Army’s vast stores of food and 
clothing had been taken out of the general 


supplies in the open market, because 
needed to sustain the Army, which, itself, 
had been taken from the mass of con 
sumers. When the Army, demobilized, 


returned to the masses of population, the 
food and clothing, thus segregated for 
them in the Army, should, naturally, have 
followed the men back to civil life, and so 
caused the least possible disturbance of 
normal conditions. But this common 
sense action did not make for the profit of 
speculation and monopoly—it would break 
the abnormal peak of War prices—which 
the Wilson Secretary of War was solicitous 
should not be disturbed. 


Yet Attorney-General Palmer, a mem 
ber of the same Wilson Cabinet, with 
Secretary Baker, made great professions 
of prosecuting profiteers, with the pro 
fessed desire to “interfere with War 
prices,” and bring down the “‘high cost of 
living!” 


So long as the Government held a corner 
on supplies, and fortified the prices of 
dealers, it was folly to pretend to strive for 
a lessening of the cost of living. 

The General Staff of the Army has 
planned to retain enough matériel of all 





Leslie’s Week-l y 


kinds, except what is perishable, to equip 
| and supply an army of a million, for six 
months. Any excess of a balanced supply 
is to be declared surplus, to be sold. [i is 


| estimated that matériel thus held in stor 


age, at present, amounts, in value, to 
six billion dollars. 

While there was a great flourish, after 
the Armistice, as to how quickly the Army 
was demobilized, nothing was published 
telling of the camouflaged army of civilian 
employees, enlisted, not at “doughboy’s” 
pay of $1.00 a day and keep, but at com- 
mercial, unionized wages for stenographers, 
clerks, mechanics, doorkeepers and watch- 
men. This civilian army was no “‘cor- 
poral’s guard”; it numbered 107,000, 
taking the place of soldiers. The War 
Department can not bring in a ‘defi- 
ciency bill” for “pay of the army,” but 
there is no obstacle to such a deficiency 
for pay of unauthorized civilian help. 
This civilian army has now been de- 
mobilized to about 44,000, but Congress 
is demanding an investigation as to how 
it got that way. 

The public is familiar with the utter 
failure of the billion-dollar waste in the 
efforts of Colonel E. C. Deeds to produce 
airplanes. Early in 1918 the public was 
beguiled with bombastic falsehoods, sent 
out by the Creel Publicity Bureau of the 
Government, as to the/ production oi 
25,000 airplanes, which ‘would be ready 
even before our Army could get across. 
If we could have produced even 3,000 or 
4,000 fighting airplanes, we would have 
dominated the enemy, for the Germans 
had but 2,730 planes. The British, at no 
time had over 1,758. We actually sent 
overseas not one fighting plane, and onl) 
213 scouting planes. These were so unsafe 
from attack, with their unprotected gas 
tanks, that they were known amongst all 
aviators as our ‘flaming coffins.”’ 

(Concluded on page 333) 


The -Aad Test 


(Continued from page 326) 


Garry had explained his errand. ‘H’m! 
Very unusual. Possibly the fumes would 
not endanger health,” he paused, and 


Garry brightened, *“‘but the people would 
be up in arms immediately, even if you 
did not face a couple of hundred thousand 
dollars’ worth of lawsuits from the farmers. 
Now, I remember back in 

“Tt isn’t really as bad as vou think,” 
hastily cut in the younger man. 

“Why can’t you dump the stuff into the 
river, or out on the ground,” countered 
Dr. Whitely; ‘‘the air is absolutely im- 
impossible.’ Garry left a bit wearily. 

Blackwell next decided to seek per 
mission to use the river. Five minutes 
with Robertson, superintendent of Water- 


ways, settled that. Robertson looked 
dubious. Perhaps well, he would 
notify Mr. Blackwell later. 

Garry waited anxiously until Robert 


son’s phone message came. 
“We sounded out the 
the mouth of the river, 


fishermen near 
said the Super 


intendent. 

“What did they say?” 

“Plenty. When they got through 
talking, they beat it for the courts to 


enjoin you from dumping the stuff on the 
ground, even. Sorry, Mr. Blackwell, 
but Garry thanked him and went to 
Jimmy Nourse 
About the at acid, 
‘T’ve 
“Mr 


Jimmy,” he opened, 
Coltrin is handling that matter, 
Garry,” said the G. M. ‘He'll be here in 
an hour. A serious matter, Garry. Too 
bad it isn’t sixty-six degree stubb.”” He 
returned to perusal of his reports with a 


finality that told Garry the interview 
had ended 
“Well, yvoung man, how are you pro 


gressing about that acid?”’ Loren Coltrin 
shot the question at Blackwell explos 


ively 


Blackwell answered succinctly. “Rot 
ten,” he said. 

“Hah!” grunted Mr. Coltrin. 

‘Hang it, Mr. Coltrin, we can’t afford 
to sell that acid. Why, it would murder 
the market.”’ 

“Oh, it would, eh! Then you advise 
shutting down the plant to wait for a pos- 
sible demand for the by-product, what?” 

‘““Nobody suggested that, sir,” he re- 
torted, recklessly, ‘‘nor is it necessary to 
sell, either.”’ 

Coltrin jumped. 

This is an important matter, Mr. 
Blackwell. We're open to:any practical 
suggestion,” tentatively. 

“Step it up!” Garry spat the words 
with a sizz like water dropped on hot 
spelter. 

This time Loren Coltrin straightened 
with the bang of his leaning pivotal chair 
as it came forward. 

“Step it up?” he echoed, weakly. 

“Why not. Kill two birds with one 
stone. Condense our sixty-degree acid to 
sixty-six. Whoever gets the navy’s big 
oil contract is going to need the gray-to- 
water-white quality for refining purposes.” 

‘Go on,” said the president, moistening 
his lips with his tongue. 

Blackwell warmed to his idea. 
we condense; that makes room for our by- 
product. At the same time it gives us 
stuff at a price that will bring the oil re- 
finers hotfoot to the Midland as soon as 
they learn we possess it in quantity 
Zowie, we're out of the woods and sitting 
pretty. 

‘Sounds very nice,’’ doubted Coltrin, 
“except that making sixty-six degree acid 
is a costly process; that primarily we make 
spelter and sheet zinc and are not equipped 
for producing fuming acid, and, finally, 
that our tanks will overflow long before a 


‘First 


{| new installation is possible.” 
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March 19, 1921 


“There’s a new process, Mr. Coltrin,”’; ‘Just wanted to tell you that the Old 
denied Garry. “Quicker and cheaper. you can go ahead with your 
I've been digging into it.” scheme,” Nourse informed him. 

This thing sounded very radical, Loren | “Jimmy, I want to thank you for that 
Coltrin informed Blackwell. The matter | | Suggestion about ‘stepping up’ to sixty- 











rested. | six,” murmured Blackwell, gratefully. 
On his way out, though, Coltrin stopped} “Thank me? Robertson is the acid 
to consult with Jimmy Nourse. /man of these works. He gave you the tip, 


“We're going to lose a lot of money in| didn’t he?’ 
any event,” he sighed, ‘‘so I thought it “No, not exactly; but yes, if you like,” 
gave us a good chance to discipline the | answered Garry, in a puzzled tone. | 
young cub. Lois is worse than Blackwell. | “ Doggone it, didn’t I tell you who’ s the 
Both of them act as if 1 were in my dotage. | acid shark?” complained | Nourse. ‘Why 
| ran this zinc plant once and I could do | saddle everything on me? 
it again, Jimmy, if I had to.’ His tone held a significant note that 

“I’m neutral, Loren,” smiled Nourse. | lingered in Garry’s mind. It finally se nt| 

“It’s your money at stake. Go to it.” him to consult Robertson. 

Together they discussed the Cascade, or 
pan, process, and abandoned it as too} 


} 


ARRY BLACKWELL, moved by the | 
impulse of a creator, plunged into the! costly and impractical for this situation. | 
task at hand. | Blackwell consulted other zinc men in an | 
“Got to convince the old boy,” he| informal way. He pored over new methods 
decided, and like a good politician, went | bulletined by government experts. It | 
to the other member of the presidential | would have been hard to tell who broached 
iamily, the slender, golden-haired daughter | the one they finally adopted. 
of Loren Coltrin. Lois Coltrin, despite! ‘You say it’s never been done,” ex- 
eves bigger and bluer than the law of | claimed Garry during the final conference | 
averages allowed, despite the softest red with Robertson; “‘ why not?’ | 
mouth ever made for kisses, possessed} ‘‘For one thing,” responded the acid 
brains. man, slowly. ‘“‘It means sacrificing most | 
It was night time and they were seated | of the lead of the new Glover towers. 
on the veranda of the turreted, brick and| Garry wrote that off as negligible, a 
}rownstone mansion of the Coltrins. | me re matter of relining with lead. The 
“Only the old traditions of the Mid-|acid super went to Nourse, only to be 
land before Jimmy Nourse came kept him | shooed off. ‘‘What did they mean by | 
from agreeing,” Garry was telling her. | questioning his delegation of authority?” 
“But, Garry, those old traditions did | | 
build up the biggest plant of its kind in| HE vast store of acid in the plant tanks | 
\merica,’’ she defende d her father. | had been about half converted into the 
“I know, Honey”; he leaned over and | fuming variety of sulphuric, indispensable | 
kissed her before she could have avoided | to the oil refineries, when two significant | 

















his lips. Lois laughed. | items appeared in the newspapers. 
“Garry, vou do kiss delightfully. Do} One dwelt upon the marked dissatisfac- 
it some more.’ | tion of a certain foreign power over 


‘‘Now tell me,” she invited a bit breath-| America’s recent attitude on a moot 
lessly, after a suitable interval. Garry | point. The second announced that the 
became grave. Secretary of War had ordered the entire 

‘Tommy Burke heard his father dis-| fleet out for ‘‘maneuvers.” Neither 
cussing the thing with certain people from | struck Garry Blackwell as being so sig- 
Washington, Lois,” he opened, slowly;| nificant as a five-line reader on the market | 
“it's a great secret, though. Tommy’s| page, which stated that, owing to the| 
dad is in oil, you know.” tremendous car congestion, the refineries | 

“Cross my heart I won’t tell.” were finding their fuel oil output was being 

“Well, the navy needs oil, an awful lot | seriously curtailed through lack of sulphuric 
of it. The oil people can’t divert it, be- |acid. | 
cause of other contracts, but more than} Blackwell hunted up the senior Burke | 
that because they can’t get refining acid. | and bumped into Tommy. 

No cars, you know.” | ‘*The Governor’s gone to Washington, ” | 

‘That sounds _ terribly complicated, | that devoted admirer confided to him. 
Garry boy. Why the rush for oil.” |*‘Big stuff, you can bet. Want him 

“Burke wouldn’t tell that even to me, | bi ad?” 
love girl, so it must be something pretty| ‘‘As bad as a birdie when you're one 
deep,” this with unconscious egotism. | down,” replied Garry. 

Everyone petted him so much that Garry| Blackwell informed Jimmy Nourse that 
took a great deal for granted. he was going East on business. 

The following evening, having cut out | ‘‘Got a hunch,” he stated. “Navy | 
her father from the rest of the household ‘contract sure to be held up by this car} 
with a skill long since learned, Lois led | shortage standing the refiners on their | 
the conversation around to business, |heads. Maybe certain oil people would | 














Garry, and then to acid. | be glad to grab our sixty-six sulphuric.” 
“Hah!” snorted Mr. Coltrin, “so our} ‘‘Go to it,” acquiesced Nourse. 
voung Foch of the zinc world has been! Accordingly, Garry Blackwell went to 


admitting to you that even his peerless! Washington on the track of Burke. He 
grasp of the industry sometimes is in-| would be more keen than the Standard to 
adequate?” land the navy contract and at the same 

“Mr. Nourse says Garry practically | time more badly hit by the traffic con-| 
saved the Midland in the race for produc — 
tion,”’ she rushed to his defense. 

‘Nourse says so, eh? Well, let me te | OREN COLTRIN, vastly relieved over | 
vou that the main factor in that amazing | the solution of the immediate problem | 
experiment with the workers happened to | of storage capacity, heard from the lips of 
be that same Jimmy Nourse—and nobody | his general manager the theory held by 


need think I don’t know it, either.” | Blackwell. Coltrin instituted an investi 
Lois kissed him on each eye. |gation. What he learned in_ political 
“Daddy, won’t you give Garry the| circles made him hang on grimly to the 
chance to solve this in his own way?” augmenting supply of “sixty-six.” 
“He can’t do it, but it won’t hurt himto| The twelve huge storage tanks of the | 


learn his limitations,” grumbled Loren ; Midland held, when filled, thirty thousand 
Coltrin. He never had refused her any-| tons. A hundred pounds of sulphur) 
thing. ‘‘We’re in for a stiff loss, in any | yielded 394 pounds of sixty, but only 306 
event,” he began to weaken. ‘So to keep | pounds of the stronger ‘“‘sixty-six.”” Nine | 
the peace around here, I might as well let | tanks would hold the fuming acid, where | 
him make a fool of himself, if he insists.’ | twelve had been required for the weaker | 
She sweetened his surrender adequately. | sulphuric. Nevertheless, the tremendous | 
output of spelter already had filled the 
LACKWELL received an early sum- three tanks so gained. The problem again | 
mons from the General Manager. He had become acute! | 
responded absent-mindedly. (Concluded next week) 
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| vacuous, 


asked of 
| besides making him feel foolish? 
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The Whaddayuh-Say Salesman 


What Constitutes a Good and a Bad Approach 


in Selling a “Prospect” 


By 


of * The Public Be—Sorved, 


Youes Te 


Author 


about 
Now 


editor, 


T was an editor who told me 
the whaddayuh-say salesman. 
when you first look at an 
with his eve-shade and his tre 
mendous lead pencil—he has to 

have the eye-shade and the tremendous 
lead pencil in order to belong to the union 
and appear in the movies—when you first 
look at him, it doesn’t appear that an 
editor would know much about salesmen. 
He’s entirely too busy, it seems, running 
the universe and keeping a watchful eye on 
providence to be bothered with such 
matters as salesmanship. 

“As a matter of fact,” this editor ex 
plained, “I’m dealing with salesmen all 
the time. In the course of a year I buy 
thousands of dollars’ worth of material. 
Where do you suppose I get the stuff that 
goes into the magazine? I have to deal 
with every kind of salesmen the world has 
ever seen. And the stuff they try to put 
over on me! But the worst salesman, 
absolutely the poorest one, I ever saw was 
in here today.” 

‘Tell me about him,” 

“Well,”’ said the editor, “this bird is a 
writer—lives here in town. Yesterday he 
called me up and wanted to know if I 
could use a certain kind of story. He 
called it an ‘article.’ I told him I couldn't 
make any sort of promise until I could see 
his wares. He said he would bring some of 
‘em in for inspection. 

‘This morning he came ankling in. He 
carried a portfolio—a whole case of 
samples. He spread out his stuff here on 
my desk and spoke a long piece about it. 
At a glance I saw there wasn’t anything in 
the lot that was exactly right. But | 
thought that some of it concealed germs otf 
usable ideas. So I undertook to tell this 
author the kinds of material we are using. 
By way of illustration, I picked up the 
latest issue of our magazine and went 
through it, starting at the back. I pointed 
out each story, outlined what it contained 
and why we had thought it worth printing. 
Finally I got to the ‘lead’ story. It hap 
pened to be something I had written my 
self; my own name was over it. 

‘Now that story,’ I said, ‘represents 
a type that we don’t use very often because 
we don’t get many of them.’ 

‘This hopeful contributor gave my 
yarn a passing glance and remarked: 

‘Oh, ves. I read that article. I didn’t 
think much of it.’”’ 

The editor paused. He looked out 
through his window. He paused for so 
long that I thought he had finished the 
story. But then he went on: 

‘T didn’t buy any of that fellow’s stuff. 
What’s more, I’m never going to buy any 
thing of his. A man who hasn’t any 
better literary taste than that can’t write 
forme. But, would you believe it, 1 knew 
there was something wrong with that ape 
the minute he stepped into my office! 
I knew it would come out somehow.” 

‘How did you know that?” I asked. 

“By the way he greeted me!”’ the 
| editor said. ‘‘When he came in he said, 
‘Well, Mr. Editor, whaddayuh say!’ 
‘Whaddayuh say’—if there’s anything 
more inane than that, anything more 
then I’ve never encountered it 
career of reading manuscripts 
What does it mean? What answer is there 
to it? ‘Whaddayuh say!’ When it’s 
a man, what effect does it have 
‘Whad- 
dayuh say’—if nature abhors a vacuum, 
then I wonder how the at guy continues to 
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“Evidently,” I suggested, mildly, “evi 

de -ntly his approach was unfortunate. 

‘Approac h!” said the editor, “He 
didn’t have any approach. From the mo 
ment he opened his mouth he was going 
away!” 

The approach is a thing much written 
about in books on salesmanship and much 
talked about in conventions and con 
ferences of salesmen. ‘Thousands of sales 
men have been told, specifically and in 
detail, just how to approach. Some sales 
managers have gone so far as to borrov 
the technique of the playwright and com 
pose whole dialogues of discourse for sales 
men—dialogues so cunningly devised tha 
all the lines are given to the salesman and 
the luckless prospect is left nothing to do 
but play the ves-man and gulp and blink 
and agree. 

Complete sales 


talks have thus been 


standardized from the ‘Good morning, 
Mr. So-and-so”’ to the ‘‘sign here please.”’ 
These standardized arguments, carbon- 


copied and formidably bound, have been | 
given to the salesmen to be memorized. | 


Loaded with such a deadly charge as that 
and timed to commence firing at the 
slightest disturbance, one of those stand 
ardized salesmen must indeed be a for- 
midable adversary; formidable, that is, 
until an unlucky day, when, en route to his 
first call, he stubs his toe and falls down 
and forgets the whole business; or until, 
out in Nebraska somewhere, he becomes 
entangled with a cyclone or something and 
has to wire the home office: ‘* Have lost 
last page of script. Can't close.” 

All the current dissertations and stand 
ardizations and promulgations of the art 
of salesmanship lay much stress upon the 
matter of approach. Every savant, it 
seems, who has written a book, or devised 
a selling plan, or made a speech on sales 
manship has been harassed by the fear 
that the salesman would go out and sell 
without knowing how to approach. It is 
well, perhaps, that this is so. 

But has any oracle in salesmanship ever 
undertaken to expound how not to ap 
proach? Is there anywhere a condensed 
shelf of books wherein a salesman may find 
out what not to do, to the end that, when 
he opens his remarks to his prospect, he 
may be sure that he is approaching and 
not retrograding? 

As things are, every salesman seems to 
have worked out his own approach. There 
are thousands of salesmen, and approxi 
mately as many approaches. By the law 
of averages, obviously, some of them must 
be wrong. And of all of them, the one that 
most often is wrong—and farthest wrong 
seems to be the trick approach. 

\ trick approach is something designed 
to get and hold the attention of the pros 
pect. Usually, that something is extraor 
dinary; often it is something spectacular 
and startling. In technique, the trick 
approach runs the whole range of human 
imagination and human ingenuity. It may, | 
for instance, depend upon some extraor- 
dinary characteristic or some unusual | 
accomplishment of the salesman, such as| 
his ability to waggle one of his ears. 
Confessedly, I’ve never 
waggling salesman. But I venture to say 


that, somewhere, there is one. 
Less spectacular than  ear-waggling. 
however, is the trick approach of my 


friend Dietz. Dietz, who calls on office | 
executives has a trick that lies in the first 
words that he utters—although he avoids 
*“Whaddayuh say.’ When he walks into 
an ofhce Deitz knows the name of the man 
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he aims to see. If the office is strange to 
him, he announces to the information 
clerk or whomever else he encounters: ‘‘I 
wish to see Mr. So-and-so.”” Never, even 
when he knows he is confronting his man, 
does Dietz ask the conventional question, 
“Are you Mr. So-and-so?”’ Always he 
states the thing dignifiedly as an announce- 
ment of great moment: “T wish to see 
Mr. So-and-so.’ 
“Why do you do it?”’ 
“For several reasons,” 
“In the first place, it’s distinctive. Every 
other salesman in the world says the other 
thing—rather he asks a question. The 
prospect is expecting me to ask the same 
question. But I’m not there, to ask 
questions of anybody. I’m there to tell 
em things. So | start right out with a 
positive statement. It’s different. The 
prospect, L believe, notices the difference 
nd is interested.” 


I asked Dietz. 


he explained. | 


| 


“And,” the banker commented, “I 
don’t think your firm is crazy.” 

“No,” Shorty agreed, ‘‘they’re not.”’ 

“Then,” the banker demanded, “‘ what’s 
the idea?” 

‘Just this, 
the doorway, ‘‘Every time I pass your 
bank, seven hundred and fifty dollars 
passes with me—seven hundred and fifty 
that your bank is entitled to. 
hundred and fifty represents, 
what your bank is losing because I keep 
passing. By coming in, I can stop that 
loss. That’s why I’m here.”’ 

“Yes?” the banker prompted. 


| what next?” 


“T’ve got to have your help,”’ Shorty 
said. ‘I want you to put on your hat, 
walk two blocks with me and see for your 
self how the Citizens’ National is stopping 
that same loss of seven hundred and fifty 


dollars.”’ 


\nother salesman acquaintance of mine | 


with unusual methods is “Shorty” B 
Ordinarily, 
ior does he use a trick approach. He, too, 
calls on office executives; he sells them a 
highly specialized office device. In the 
usual course of his business, Shorty 
doesn’t resort to tricks. He seldom needs 
to. He’s an up-standing, two-fisted, 
egressive little salesman, and he can sell 
hy straight-out salesmanship. But he’s 
wonderfully resourceful. When the occa- 
sion demands, he can be just as intricate 
and complicated as his trickiest competi- 
tor 
Shorty had been transferred by his 
company from a Western territory to an 
Eastern field. He had been in his new ter- 
ritory about a week when he heard of a 


certain banker. This banker, Shorty 
learned, had boasted, publicly, that no 
salesman of the concern that Shorty 


represented ever had dared to enter his 
office. 
welcome; but not that concern’s. 
knew the reason for that testy banker’s 
discrimination. Possibly he didn’t know 
it himself; maybe it was just a hobby of 
his. 

lo Shorty the situation was a challenge, 


Shorty isn’t a trick salesman, | 


Other salesmen might come iia, and 
No one | 


The banker pursed up his lips. Still 
gazing at Shorty, he drummed with the 
finger-tips of one hand on the glass top o! 
his desk. Then he looked at his watch. 

“Young man,” he said, ‘I'll go.”’ 

He went. 
the competing bank. He saw, with his 
own eyes, one of Shorty’s machines at 
work. He tried his hand at operating it. 
He listened gravely to his brother banker 
when the other told him the machine was 
saving the salary of one employee—at least 
that much!—every year. After half an 
hour he said to Shorty: 

* All right. Let’s go back to my office.” 

They went. This time Shorty went in- 
side and sat down—by invitation. 

“Now,” said the banker, “‘when you 
first came in here you talked about giving 
this bank seven hundred and fifty dollars. 
What did you mean by that?” 

That,” said Shorty, ‘‘is the price of our 
machine. You heard what they said over 
at the Citizens’ First National about the 
machine saving at least the salary of one 
employee. You can’t hire anybody nowa- 
days for seven hundred and fifty dollars a 
year; so, you see, I was conservative.” 

Shorty got that banker’s order. He got 


| more than that; he got that banker’s ever- 


to him and to his high-grade company. | 


He set out for the office of that banker. 

On the way, as he later explained, 
Shorty turned the situation over in his 
mind. ‘‘Now,” he soliloquized, “one of 
the best ways to fail to make a sale is to 
cross the prospect, to argue with him and 
make him mad. I won’t do that here. 
But why does this bird honor us and our 
salesmen by barring our company out? 
Has he ever had a row with us? No. Has 
he ever had an unpleasant experience with 
uur product? No. Then what is it? 
Maybe it’s fear! Maybe he’s afraid of 
being sold. If that’s it and if ] can get to 
him, I'll sell him.” 

Shorty bustled into the forbidden bank. 
He stepped to the doorway that led to the 
private office of the hostile banker. But 
he did not step in. Very carefully, he 
stopped just outside the threshold and 
spoke to the banker through the open 
doorway. 

‘Mr. Ogre’’—if that was the banker’s 
name—Shorty said, ‘“‘my name is B 
I’m the new salesman in this territory for 
the Efficiency Manufacturing Company. 
{ understand you have a rule that no 
Efficiency salesman can enter your office. 

always respect rules. You will notice 
that I haven't come in.” 

‘**Yes,”’ said the banker, ‘‘ you're right 
ibout the rule. What do you want?” 

“Nothing,” said Shorty. “I just came 
in to give you seven hundred and fifty 
dollars.” 

‘You mean a deposit?” 

“No,” Shorty specified. ‘A gift. I want 
to give you seven hundred and fifty 
dollars.” 

The banker laid down his pen very care- 
fully, turned in his swivel 
scrutinized Shorty with studied delibera- 
tion; then he observed: 

“Well, you don’t Jook crazy.” 

“No,” Shorty said, “I’m not.” 


chair and- 


lasting friendship. 

Thus, it is seen, the trick approach 
sometimes works. Extraordinary cir- 
cumstances call for extraordinary measures. 
But— 

Experienced salesmen will tell you that 
the trick approach is a dangerous thing. 
In the hands of a bungler, it’s a two-edged 
sword. 


” Shorty told him through | 


That seven | 
roughly, | 


“And | 


He accompanied Shorty to | 


In the hands of a dishonest sales- 


man, of course, it’s entirely beyond the pale | 


of ethical business. 

“As a rule,” said a successful 
manager, ‘‘salesmen would better stick to 
straight-out salesmanship. If your mer- 
chandise is good, it will sell; you need not 
resort to trickery.” 

Trick approaches may positively handi- 
cap your goods; many a sale has been 
spoiled because, through the behavior of 


Sa les- 


| the salesman, the prospect got a distorted 


| skillful enough to handle it, 


| 


impression of the character of the concern 
behind the salesman. Unless you are 
the trick 
approach is worse than no approach at all. 
| remember an experience with trick sales 
manship in which I was the prospect. 

**] was hurrying along Park Row in New 
York one day not long ago. Suddenly, 


as 


| if he had materialized out of the air, there 


| 


He was 
His eye 


had 


appeared at my side a young man. 
not a prepossessing young man. 
had a furtive look and his chin 
disappearing tendency. 
‘*Say bo,’ he said, 


to buy a good gold watch and chain 
cheap? I just nipped it. You can buy it 
right.’ 


**Beat it,’ I said, ‘beat it before I 
turn you in.’ 

‘*He vanished. 

‘Now, as a matter of fact, that young 
man probably wasn’t a pickpocket at all. 
More likely, he was a ‘capper,’ working 
the sidewalk for some cheap jewelry 
store. But his trick landed wrong on me. 
He picked the wrong victim.” 


| 


‘wouldn’t you like | 
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you drive. 
post 
cylinder set and the T; 





Attach them yourself. 
All you need is two 


minutes and a pair of 


Spring repair bills 





YOUR TROUBLES ARE OVER 





Decrease gasoline consumption— 
They can be attached 
time you will have a sweet. smooth- 


easily even in zero weather 


YOUR MOTOR PUMPS 


i the result of years 
J y . ‘ 
OIL? DON'T WORRY! ignition experience. It is sold on 
The intense, hot blaze at your a money-back guarantee. which 
plug. due to the Transformer. comes with every set 


DON'T BE FOOLED BY 
RERAIRMEN who tell you 


that the Transformer is not prac- 


CHAMPION 


SEND NO MONEY 


Write us todzy and give us your name and address; also the kind of car 
We will send Hy a set of Champion Transformers by parcel 
Pay the postman $1.50 for a four cylinder set or $2.00 for a six 


on ignition written by ignition experts which alone will seve your usual 


VAN KERR CO., Dept. R, 139 N. Clark St., Chicago 


ON TRANSFORMERS 


burning system of ignition on the 
market Burn more oxygen 
and less gas 


THE CHAMPION 
TRANSFORMER IS A 
PERFECTED ARTICLE 





reduce car- 
d from that 


which 


starte 


fourteen 


le ot oil and The special gauze covering over 

power, and electrodes is a patented tire-prout 

feature 

Champion Transformers are suit- 

able for any engine that uses a 

spark plug. 

Over 100,000 satisfied 

are using Champion Tran 
ut a set on your car and become 

a Champion Booster 


customers 
stormers 
is not only 
only oxygen 


ransformers are yours. You also get a free booklet 














BUXTONY 


KEY KASE 


Saves 
Your Pockets 


Fits vest or hip pocket, 
or lady’s handbag, with 
out bulging. Each hook 
holds two keys. ated 
dealers wanted. 
BUXTON INC, 
be W Novelty Co 
Dept. s, ‘Springheld. Mass. 
Western Canada A 
Rowle ian Campbell Ted, 
Eastern sds Agents 
Julian Sale Leather Goods Co 


oronto 























$2.65 


4,60r8 a sizes: 
all leathe 





. At DEALERS 














Every Married Couple 


and all who contemplate mz _ 


Should Own 


this complete informative book 


“ hd . ” 
The Science ofa New Life 
By JOHN COWAN, M. D. 

408 pages illustrated | 
Endorsed and recommended by fore- 
most medical and religious critics 
throughout the U.S. A. Unfolds the 
secrets of married happiness, so often 
revealed too late. We can give only | 
a few of the chapter subjects here as 
this book is not meant for children. 





Marriage and its Advantages. Age 


Special Price } at Which to Marry. Law of Choice 
The 9 reaaler price is Love Analyzed. Qualities One Should 
in order tof § Avoid in Choosing. Anatomy of Re- 


cance! this work 
into as ar - 


ble we will send on one 


production Amativeness, Conti- | 
nence, Children, Genius 


Conception, Pregnancy, Confine- 


py of our special | = ment ‘WILIGHT SLEEP. Nurs- | 
$2.00 Edition toacy | ing. How a Happy Married Life is 
sine postpaid « upon secu 
recelpt of $2.00 








Descriptive circular — table of 
contents mailed FRE 





133 Rose Street 
New York City 


E | 





Rush your order in today sure. Genuine Swoizene 
shirt material, extra fine count, very high luster. 
Latest effects, most beautiful black, blue and 
lavender stripes. Guaranteed fast colors, rich 


looking, wear better than silk. Cut extra full, 
coat front style, soft French turn-back cuffs. 
refund your money im 
We Guarantee mediately if you can match 
these shirts for less than $6.50. Don’t pay high retail 
srices. Order yours today sure, before it is too late 
elivery charges paid—another big saving. Send no 
money, al! three shirts $3.59 ©. O. D. Give neck size. 


Bernard - Hewitt & Co. 
Dept. £-263 900 W. Van Buren St., Chicago 








if You CanTell iwtfroma 
GENUINE DIAMOND Sendiiina 


To prove our blue-white MEXICAN DIAMOND clcsel 










BOW FIRE, 


y 


resembles a genuine diamond with same DAZZLING RAIN- 
e will send a selected 1 carat gem in Ladies 
Solitaire Ring (Cat. price $4.98) for Half Price to Intro~ 
duce, $2.63, or in Gents Heavy Tooth Belcher Ring (Cat 

2 Our finest 12k Gold Filled mount 


price 

ings. GU4 ) 220 YEARS. SEND NO MONEY. Just 
mail poste: ard or this ad. State size. We will mail at once ¢ 
O.D. If not pleased return in 2 days for money back less 


handling charges. Write for Free Catalog. Agents wanted 


MEXICAN bumens IMPORTING CO. Dept. W2, Las Croces, N. Mex 


Exclusive controllers Merican Diamon 








BY L 
CONVEYORS - CRANES 
PNEUMATIC TUBES - 


ASK LESLIE’S NEWS S 





225 FIFTH AVENUE, 
In submitting inquiry, you will save time by stating the exact conditions to be met. 


How Can You Increase Factory Efficiency 


SING 


- INDUSTRIAL TRUCKS 


LOADERS AND UNLOADERS 
9° 


ERVICE DEPARTMENT 
NEW YORK CITY 
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39 Sass Without Loss 
to Any Investor 


IS is now the record of 

S. W. Straus & Co. Should 

not securities backed by such 

a record appeal to you, as a con- 

servative investor? .Why not in- 

vestigate the Straus Plan, which 

is the cause of this record? Write 

today for our new booklet, which 
tells why and how. Ask for 

Booklet C-1103 


S. W. W. STRAUS & CO. id eualie aied ters to inguin un 
Incorporated by “graph. ” Pad erred subscribers must remit $7 dire tly to the 
"Mew® York « 150 Broadway and not through any subs¢ riptio n ag ency. Vo charge 1s made for answering questions, 
Chicago - Straus Building i ally. A two-cent postage stamp should als rays be in- 
“Ja per,” Financial Editor, Les1 IE’ S W EEKLY, 
Offices in Fifteen Principal Cities exact street address,.or number of postoffice box, 


vill not be answered. The privilege 


Hope Versus 
Knowledge 


Hope pays no divi- 
dends. Knowledgedoes. 
Believing that some- 
thing will go up is only 
hoping that it won’t go 
down! But when you 
buy 6% Guaranteed 
Prudence- Bonds you 
know that you will be 
paid their full value at 
maturity, because they 
have the stability of 
sound income-earning 
properties behind 





Lesuir’s WEEKLY at the home office, 225 Fifth deenue, New York, | 
rred List,” entit 1g them to the early delivery 
and, in emerge to answer 
office of Lesuir’s in New York 
and all 


NorTIcE 


placed on 


Subscribers to 
} what 15 
7 





s known as “* Jasper’s Pr 


are 


to ans nan ncies, 


ommunication: treated confidenti: 
90 inquiries should be 
- enue, New York. 


he uld alt way be given. Anon) mou. 


are 





addressed to 
Full name 


communicatior 


clo ed. 


225 Fifth and 











of this | 











Which 
as Course 
Will You Follow? 


The ways in which two 
men invested their sav- 
ings, and the results in 
each case, are described in 
our new pamphlet, ““Two 
Men and Their Money.” 

Write 
FIRST MORTGAGE BONDS 


$100, $500, $1,000 
7° Interest payable twice yearly 
Maturities, 2 to 10 years 
Partial payment accounts carried 


GLMILLER & (0 


106 HURT BUILDING ATLANTA. GA 
First —The Investor's Welfare 


for a copy. 




















MAKE YOUR 
MONEY EARN 





INVESTORS BONDS is 


on high grade property. 
in denominations of $100, 
ind are recommended by 


The 
$508 and $1,000, 


past seventeen years with 100% safety. 


Write for our investment list, booklet 
and details of partial payment plan. 
Ask for booklet’ 1-173 


INVESTORS 


TES CORPORATION 


“anid W. MADISON STREET, CHICAGO 
Inter-Southern Bidg., Louisville, Ky. 


7% 


YOUR MONEY when Placed i in 
AFE, free 
from fluctuation and worry — and earns 7°! 


INVESTORS BONDS are first mortgages 


are issued 


} Telephone 


a House which 
has loaned millions of dollars during the 





The stock of the INVESTORS SECURITIES CORPORA- 
TION is owned by the stockholders of the Madison 
& Kedzie State Bank, Chicago, a bank of highest 
standing under State and Federal supervision. 


























ied Oil’s Splendid Record 


Great Asset Value of 
U. S. Steel 


discussed in current issue of 


ecurities 
uggestions 


Free on request 
Ash for L-4 


R.C.MecarceLé&Co. 


27 Pine Street, New York 



































department are nol ¢ vtended to members of ciut 


STREET” is not a 

speculation-p la ce 
hazard 
one 


ALL 
mere 
where people 
their money as 
might in a resort at 

Monte Carlo. Much speculation there 
undoubtedly but the great financial 
center is primarily an investment market 
where hundreds of millions of dollars’ 
worth of sound securities are purchase 
vearly, to be permanently held for the 
stated income they will yield. It has re 
cently been disclosed that even small inves 
tors—odd-lot buyers—have been harvesting, 
in this season of low prices and bargains, 
and have withdrawn from the “floating 
supply’’ a vast aggregate of stocks and 
bonds, thus steadying transactions and 
firming up values. This is a gratifying 
state of affairs. In making it feasible for 
persons of limited capital to acquire issues 
of solid worth, such as men of wealth, sav- 
ings banks and insurance companies ap- 
prove and buy, is the best public service 
the stock exchanges can render. 

How extensive the popular buying o! 
stocks of leading industrial companies is 
appears strikingly in a table published in 
the Wall Street Journal, showing the in 
crease within the past few years of the 
number of corporations’ stockholders. The 
figures demonstrate conclusively that Big 
Business concerns—whatever may have 
been the fact in the past—are not now 
owned by a few rich men, but have behind 
them an immense and ever-growing con- 
stituency. For example, this little census 
reveals that the American Telegraph & 
Company has now 138,609 
owners of its shares, all interested in its 
prosperity: U. S. Steel Corporation 100, 
641; Bethlehem Steel Corporation over 
17,000: General Electric 21,000: General 
Motors over 60,000: Swift & Company 
40,000: Texas Company 13,465; U.S. Rub 
ber Company over 28,000: and Westing 
house Electric over 25,000. All these are 
dividend-payers, but this accounts for only 
a portion of the vast army of holders of 
stocks of meritorious companies in this 
country. The issues of railroads and 
public utility corporations are also in the 
hands of hosts of satisfied investors. 

The investment tendency on the part 
of the general public is a potent antidote 
to the craze for speculation and is much to 
be encouraged. The purchaser outright, 
so long as he receives his dividends, may 
ignore ordinary fluctuations in prices and 
has comparative peace of mind. Though 
the tribe of the speculators will always be 
with us, we shall doubtless see a very con 
siderable extension of genuine investment 
as time goes by. It is unfortunate that 
many who buy to keep are persuaded to 
take on stocks of no merit. Ignorant 
buying of worthless issues is more to be 
| deplored than buying on even a scant 
|margin. In the former case the buyer has 
|sunk his money at the very beginning, 
| with no chance, the latter case, to 
come out whole. 

So while I rejoice at the constant spread 


as in 


0 are not indiv 


fear iger : 
idual subscriber 


of the investment movement, 
strongly urge my readers to be cautious 
and conservative in their commitments. 


| 
| 
I once more 


New promotions of an alluring kind are | 


continually taking place. 
and mining stocks, always to be avoided, 
are not the only ones that should carry 


The cheap oil | 


| 


danger signals. Newly organized corpora- | 
tions of apparent solidity prove in course | 


of time to be puff-balls, and often long- 
established companies run to excessive 
capitalization. Faking, of course, counts 
the greatest multitudes of victims, but 
misjudgment and mismanagement also 
score heavily among ill-informed buyers. 
It is essential, before becoming an inves- 
tor, that every one should be sure of his 
ground, Never was there greater need of 
exact information and expert advice than 
at this time. 

Investment acquisition of the older se- 


curities has stabilized the market of late, | 


more or less, and this and the ready absorp- 
tion of new issues indicate the existence of a 
tremendous buying power. If readjust- 
ment had been completed, somthing like a 
boom might have been started in stocks 
and bonds whose futures seem assured. 


But at present a rush to higher levels seems | 


somewhat remote, 
still has his day in the mart. 


P. Martins Ferry, Onto: The Erie R. R. 
bonds are a rei ssonably safe investment. 

H., CuesTerton, INb.: The prospects seem good 
for the payment by the French Government of the 
interest soon due on its 8 per cent. bonds. 

Ir. Ciara Ciry, Mryn.: Northern States Power 
Co., 7 per cent. pr referred is regarded as a reasonably 
safe business man’s investment. The shares have 
quite an active market. 

S., Cuicaco, ILt.: Union Bag & Paper and Royal 
Dutch look like good issues to hold. Each has merit 
and may in time show higher value. Even if they 
do not advance, you are getting excellent returns 

I., CasseLtTon, N. Dak.: Central Vermont re 
funding 5’s are guaranteed by the Grand Trunk | 
R. R. now owned by the Canadian Government. 
Southern California Edison pays dividends on its 

= and its gen. and ref. 6’s are a good purchi ise 
KirLamazoo, Micu.: A woman with savings 
of on ly $500 should seek a safe investment. Instead 


4 per 


cent 


of buying the shares of 
he might better invest in Liberty Bonds. 
Third convertible 444s due in 1928 may be bought 
it a price to yield 5.84 per cent., if “held 
naturity 
equipment trusts would be reasonably safe 
S., SHILLINGTON, Pa.: There are too 
things to be settled to warrant anybody in pre 
dicting that fo reign exch: inges will advance smartly 
g the first six months of tne Republican ad 
minis tr: ition. To increase the rates of exchange 
ymmerce must be reestablished “ tween this coun 
try and foreign lands and the Evropean countries | 
must greatly reduce the amount of paper money in 
cir lation 
W., Los ANGELEs, 
eld & Peoria R. R. 
llinois Traction Co 
ially strong. 


cent 


Cautr.: The St. Louis, Spring 
bonds are guaranteed by the 
but the latter is not finan 


and the bargain-seeker | 


| 


i little-known coal company, | 
The | 


until | 
Westinghouse 7’sandN. Y. Central 7 per | 


many | 


| 
| 
| 


| 20 Broad Street 


It pays no dividends on common and | 


comparatively small surplus and working | 


ipital. Ido not advise you to exchange the bonds 
for Interboro Rapid Transit ret. 5's, 
ighly speculative, though when Gov. 
rried through they may be in better standing 
M., Norrouk, VA.: Among railroad bonds which 
ire legal investments for savings bank and suit 
ible for trust funds are St. Paul gen. 432’s, Northern 
Pacific p. 1. 4’s, Pennsylvania gen. 414's, 
Pacific 1st. and ref. 4 
1s. Union Pacific 1st and ref. 4's, Atlantic Coast 
Line cons. 4's, Louisville & Nashville unified 
=, Industrial Bonds that 


include U.S. Steel s.t s U.S 


Is ¢ 


Rubber ist - 


which are | 


Miller's plan | 


Southern | 


s, Norfolk & Western st. | 


appe ar suitable for trust | 


them. 


Our guarantee is de- 
scribed in detail in 


Booklet L-E 125 
‘Realty Associates 


Investment Corporation 


31 Nassau St., New York 
162 Remsen St., Brooklyn 
Denominations of $100, $500, and $1000 


Guaranty Trust Company of New York 
Trustee of This Issue 
































READING 
ANALYZED 


Special impartial study 
clarifying Reading segregation 
plan, with general Ne gy Ss 
outlook contained in 
*‘INVESTMENT SURVEY. ai 
Also ask for our 20-Payment 
Systematic Savings Plan, 


Scott & Stump 


Investment Securities 
SPECIALISTS IN ODD LOTS 
Stock Exchange ae 40 Soon ange F Place 


Philadelphi 
Locust 6480-5 Pre) 1331-3 


Stock Options 


Investigate the advantages and money peas possi bili- 
ties of this valuable method of stock trading 


No margin is required and the risk is limited to their first 
cost. Contracts sold covering any amount of stock 


Descriptive circular L on request. 


S. H. WILCOX & CO. 


PUTS AND CALLS 
Guaranteed by Members of the New York Stock Exchange. 


233 Broadway, - - - New York 
Tel. Barclay 5216 


THE BACHE REVIEW 


Clear, condensed information weekly, on situ- 
ation in business and financial world. Valuable 
| to investors and business men. 
Free on Application 
J. S. BACHE & CO. 


Members New York Stock Exchange 
New York 


42 Broadway 
FIRST a BANK 


Shes 


THE STOCK MARKET 


offers eplen tid copereanitine with Puts and Calls. Hand- 
que rofits made out of them the past 18 months, in 

Steel, Baldwin and many other stocks. Write for 
bookiet L, which explains how Puts and Calls operate. 


WILLIAM H. HERBST 
New York City 




















MONTANA First Mortgage 
FARM LOANS 


Amounts from $1000.00 to 

3500.00 secured by farms 
valued from three to five 
times amount of loan. Write 
for list of loans and details 
for buying. 














Under This Heading 
“Free Booklets for Investors” 


on page 337 you will find a descriptive 
list of booklets and circulars of in- 
formation which will be of great value 
in arranging your investments to pro- 
duce maximum yield with safety. A 
number of them are prepared espe- 
cially for the smaller investor, and the 


“Beginner in Investing.” 
— — 
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March 19, 1921 


The Time 


Is Right 
For Buying 





The price cutting campaign has 
been carried far enough. Very 
little inflation, if any, is left in 
the general level of prices. It 
is time for a general buying 
movement to set in if the 
vigorous industrial life of the 
country is to be sustained. 


The advisability of buying ap- 
plies particularly to the stock 
market where selling has been 
carried to excess and price de- 
clines have been carried to such 
extremes that there is especial 
incentive for buying. 


We have just compiled a special 
article on the changing price 
trend, and shall be pleased to 
send copy upon request. 


Address Dept. LW-37. Noobli- 
ation in writing. 


Cunrces # ClarKsons 


66 BROADWAY, NEWYORK 
TELEPHONES: RECTOR 4663-4 
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AVERAGING 


How to Make Averaging Pay 
Correct and Incorrect Methods of Averaging 
Averaging with Margins 
The above subject is fully ex ined in Chapter Il of our 
booklet ‘*Five ful Methods of ueraine, in the Stock 


canes. " Written by an ex pages illustrated by 
grap and en as ition now ready, Send one 
= to insuee scope hy ~class mail. 


Ask for Edition D-4 


GEXSMITH & 


Investment Securities 
107 Liberty Street, 


Co- 


New York 
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SUBSCRIPTION OFFICES: Main office 

Brunswick Building, 225 Fifth Avenue, 
NEW YORK. European agent: Wm. Daw- 
son & Sons, —“< Cannon House reams 
Bidg., London, E. England. ‘Annual cash 
subscription price $7. ‘00. Single copies of pres- 
ent year and 1920, 15 cents each; of 1919, 20 
cents each; 1918, 30 cents each; etc. 


Persons representing themselves as connected 
with LESLIE'S should always be asked to pro- 
duce credentials. 


CHANGE IN ADDRESS: Subscriber's old 
address as well as the new must be sent in with 
request for the change. Also give the number 
appearing on the right hand side of the ad- 
dress on the wrapper. It takes from ten days 
to two weeks to make a change. 
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To Contributors: Lesuie's will be glad to 
consider photos submitted by vee A amateur or 
professional. Contributions should always be 
accompanied by postage for their return if 
unaccepted. 


Contributors are requested to state—1. 
Whether such photographs have been previ- 
ously publi ished. , a w hether they have been 
sent to any other paper. 3. Whether or not 
they are copyrighted. 
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bonds are well regarded. 


| satisfactorily 
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| pulpwood timber located in Canada. 




















WRIGHT 


Frank C. 


wRicnt 
Warren T. McCray 

Who last fall was elected Gov- 
ernor of Indiana. He is presi- 
dent of the Discount & Deposit 
State Bank of Kentland, suc- 
ceeding, in 1913, his father who 
organized the bank in 1873. 


of Oregon. 


supervision. 


Who was recently appointed 
State Superintendent of Banks 
He has 191 banks 
and trust companies under his 
He was formerly 
cashier and director of the 
Grants Pass Banking Company. 


STEPRENSON 
James W. McQueen 

Of Birmingham, Ala., presi- 
dent of the Sloss-Sheffield Steel 
& Iron Company, lately com- 
pleted his 30th year with that 
concern. Under him the com- 
pany has made great progress. 


Bramwell 








Wouldn’t Stay Down 








General Electric 6’s, and Beth Stee! 
st 5 %s. 

P., Cuicaco, Ill.: It would not be wise to buy U 
S. Ship. Heyden Chemical, Indian 
Packing, or Boone Oil. The low figures at which 
all these issues are selling reveal their highly specu 
lative character. Buy a sound dividend payer. 

L., Bactmmore, Mp.: Among common stocks 
‘entitled to a high rating are New York Central, 
Union Pacific, Southern Pacific, Norfolk & 
Western, Louisville & Nashville, Atchison, Chesa- 
peak & Ohio Railway. Bethlehem Steel B, and 
U.S. Steel. 

H., ToLepo, Onto: 


& ref. 5’s, 


The first mortgage series A 


| 5 per cent. gold bonds of the Pere Marquette Rail 


way Company are due July 1, 1956. The bonds are 
a direct obligation of the company and are secured 
| by its entire property, including over 2,000 miles of 


| road. kQuoted lately to yield about 614 per cent. 


H., InpiaNapo.is, INp.: Discount concerns, like 
other enterprises, if well and honestly managed may 
prove profitable. Many fail to succeed. Ido not 


| favor the stock of that class of concerns so much as 
| the shares of a good, railroad, industrial, or public 
| utility organization, or first-class real estate bonds 


City of Chicago 4 per cent. gold 
They are free from Federal 
income taxes, eligible as security for post al savings 


D., Erte, Pa.: 


| deposits, and legal investments for savings banks 


They are due 1923 to 1934 inclu 
625 per cent to 


in many States. 
sive. Recent quotation to yield 5 
5.1 per cent. according to maturity. 

S., NEw Haven, Conn.: Among the eight per 
cent. foreign government bonds, the Kingdom of 
Denmark 25-year 8 per cent. sinking fund external 
gold bonds rank high. Their total amount is 

25,000,000 and the sinking fund provides for 
redemption on date of maturity. The bonds are 
exempt from Danish taxes. Quoted recently at 
| less than par. 

M., Cotumpia, Mo.: You could prudently 
| invest your $2,500 in Kansas City Southern R. R. 
| first mortgage 3 per cent. gold bonds. The bonds 
| are long-term, maturing April 1, 1930. hey are 
secured. (The company has been 
| paying dividends on preferred stock since 1907. 
The company assumes payment of 2 per cent. on 
tax returns. Price lately to yield about 6!4 per 
cent 

M., AtBany, N. Y.: There is merit in the 
$1,500,000 Crowell & Thurlow Steamship Com 
pany’s first mortgage 8 per cent. serial gold bonds 
They are due serially March 1, from 1923 to 1932. 
The bonds are secured by eight vessels now in oper 
The company will pay Federal income tax 
up to 2 per cent. Net earnings over seventeen 
times interest charges. Quoted at prices to yield 
about 8.05 per cent. to 8"% per cent. 

G., New Oreans, La.: The Hidalgo County, 
Texas, Water Improvement District Number Two 
serial 6 per cent. bonds total $1,500,000. The 
district's taxable property aggregates over $18,000, 
ooo. The bonds were issued to provide for pur 
| chase of a successful water distributing system. 
| They are exempt from Federal income taxes and 
are due serially December 1, from 1921 to 1950 
Price of any maturity is a 6'2 per cent. basis. 

, INDIANAPOLIS, IND.: The Riordon C ‘ompany, 
Ltd., concerning which you inquire, is one of the 
largest manufacturers of bleached sulphite pulp in 
the world. It controls immense tracts of pine and 
The business 
has been in successful operation since 1857. The 


| company’s $6,500,000 20-year sinking fund first 


mortgage and refunding 8 per cent. gold bonds 
series A are therefore among reasonably safe invest 
ments. The company agrees to pay interest with 
out deduction for any Canadian taxes except in 
come taxes upon residents of Canada, and to pay 





U. S. income tax up to 2 per cent. Net earnings are 

over three times interest charges. The bonds 

were offered at a price to yield about 8.1 per cent. 
New York, March 12, 1921 JASPER 


Free Booklets for Investors 


Puts and Calls guaranteed by members of the 
N. Y. stock Exchange are dealt in by S. H. Wilcox 
& Co., 233 Broadway, New York, who will send 
their descriptive circular L to any applicant 


He was putting in long hours at un- 


27 Pine Street, New York. It may be obtained 
free on request for L-3. 

The investor who reads the “‘ Bache Review”’ is 
far better equipped for success than the one who 
fails to consult it. A copy of this excellent financial 
weekly may be obtained on application to J. S 
Bache & Co., members N. Y. Stock Exchange, 42 
Broadway, New York. 

First mortgages on Miami real estate are offered l 
py the G. L. Miller Bond & Mortgage Co., Miami, 
Fla. They yield 7 per cent. and are well secured. 
Investors should apply to the company for its 
references and booklet No. 3-6 and several other 
readable and informing little publications. 

The conservative investor will do well to send 
for booklet C-1103 to S. W. Straus & Co., 150 


Broadway, New York, or Straus Bldg. Chicago, | “°T# 7ou like best. a 
Ill. For thirty-nine years this firm has been doing The way to do it is easy—without obligating 
business without loss to any of its customers. It yourself in any way, mark and mail this coupon. 
deals in real estate bonds which are safeguarded on 
a plan which has worked effectively ever since it 
was adopted. 
A booklet, 


skilled work. His small pay scarcely 
| lasted from week to week. 


He saw other men promoted. Then 
he learned the reason. They had special 
training. He made up his mind to get 
that kind of training. 

He sent to Scranton a coupon like the one be- 
low. That was his first step upward. 

The reward was not long coming—an increase 
in salary. Then he was made Foreman. Now he 
is Superintendent. 

It just shows what a man with ambition can do! 

What about you? You don’t have to stay down 
You can climb to the position you want in the 
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INTERNATIONAL CORRESPONDENCE SCHOOLS 
BOX 4185.C SCRANTON, PA. 


“Save with a Smile,”’ well worth pEzplain, without obligating me, how lean quality for the 






































reading, is being issued by the Bond Department or in the subject, before which I mark 
of H. M. Byllesby & Co., Chicago, New York, ere Ferry OSALESMANSHIP 
Boston, Providence, and other cities. It exempli —- bias ai ab ey —. 
fies the methods to promote thrift and savings made | [J icenoh Engineer Show Card anJ Sign Ptg, 
by Byllesby & Co., particularly in towns and cities | BOHANICAL ENGINEER ILLUSTRATING 
where the Byllesby companies furnish public Mechanical Draftsran a — 
utility service } ; ipeaene Soap Svastion F atsress MANAGEMENT 
The investment firm of Dresser & Escher, 115 Gas En ine O ‘ i we Private Secretary 
Broadway, New York, publishes the “D. & E CIV iGINEER “BOOKKEEPER 
Review,” a weekly and valuable summary of the + EY Mapping [istenographer and Typist 
financial situation. The firm deals only in high- ATIONARY ENGINEER mj Cert. P 
TRAFFIC MANAGER 
grade bonds. The current number of its publica- ad Accounsteant 
tion describes six attractive issues among govern- “yor 
ment, railroad, public utility and industrial bonds tractor and Rullder Sebeek Gal 
yielding 62 to 8 per cent. A copy of the Review Builder CIVIL SERVICE 
will be sent to any applicant. 1 Engi — 
Great importance is attached in the business UMBING AND HEATING Methematics 
; ince & i : Metal W 
world to the position in regard to prices assumed xtile Overseer or Supt. Navigation 
by the United States Steel Corporation. A timely a — sore Baoting 
analysis of U. S. Steel, marketwise and in relation , 
to business conditions in general, is given in the | Name 
current issue of ‘‘Investment Survey,’ a bi weekly Present Business t- 0008 
letter which may be had on request of Scott & | Occupation __Address “4 
Stump, Stock Exchange Bldg., Philadelphia, Pa, or | Street 
40 Exchange Place, New York and No = 2 
Henry L. Doherty & Co., bond department, 60 | qty State - 





Wall Street. New York, offer the underlying secur 
ities of corporations of high and proved earning 
power. These bonds may be purchased at prices 
affording attractive returns and they furnish 
exceptional opportunities for investment. When 
readjustment has fully taken place values of these 
issues must increase. For further particulars write 
to the firm at the above address. 
The opinion is expressed in many quarters that 


this is the right time for buying the right kind of 
securities. Prices are still unusually low and there Most § Startling Offer 


; a | = typewriter values. Don’t miss this geo. oo 
are plenty of bargains on the counter. The buyer | _uine opportunity to secure your machine eta $ 
, er | price you'll gladly pa: 
of today will be the 


satisfied profit-maker of the | (ntgvantienst Cenaustter 
future. Those who contemplate making purchases | Sept 56, 177 North State PST sereetEheaae DOWN 


should first read a special article on the changing 

price trend which may be obtained by applying to 
Charles H. Clarkson & Co., Department LW-37, 
66 Broadway, New York. 

The Equitable Life Assurance Society of the 
United States, 120 Broadway, New York, in its 
sixty-first annual statement reports new insurance 
in 1920 totaled $5 20,550,921, and on December 31st, | 
the outstanding insurance exceeded $2,656, 500,000 
Assets increased over $27,000,000, and over $72, 
000,000 was paid to policyholders and beneficiaries 
The mortality rate was the lowest in the company’s 
history. Over 97 per cent. of the domestic death | 
claims were paid within twenty-four hours after | 
receipt of proof of death. The Society invites 
applications for its literature. 

The United States Mortgage & Trust Company, 
55 Cedar Street, New York, with a capital and we 
surplus of $6,000,000, is handling first mortgages | faut sizes MOTORS AND GENERATORS UP TO 5 4 P 
secured by real estate in various selected cities fide den tener dns ngs ow sibisldiiiieaticioes 
The mortgages are in amounts from $1,000 to} ——- = mae 


000 : "24 WEST ENO, PITTSBURGH, PA 
$100, and upward, and the properties are | 
W. S. S. 


Canadians may send this coupon to International 
ce Schools Canadian, Lid., Montreai, Canada 





uaranteed 
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High School Course 
in 2 Yea rs ths pimple High 


side ¢v Meets all requirempta for eqtzence to caeten| 
courses are d pl we pape in our Free Me nda ace te for it TO) 
AMERICAN SCHOOL , 


HC,354 Drexel Ave. & 58th St. © cmcaeo} 
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Stamps for sale at post 
offices, banks, depart- 
ment stores, and a mul- 


first mortgage participation certificates. Interest | 
rates are satisfactory and investments are exempt | 
from New York personal property tax. The com 





Various timely topics of interest and importance 
are discussed in the current issue of ‘‘ Securities 











| Suggestions” 


published by R. C. Megargel & Co., 


appraised at twice or more the face of the mortgage. | 

Payments made to investors may be reinvested in | 
titude of other places. 
Look for the letters - - 


pany has been making loans for nearly half a | 
century without loss to any investor. It will send | 
illuminating booklets to anybody on request 


W. S. S. 
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—the wonder-working lotion— 
used like toilet water— 


Clears 
Your Skin 


of Pimples, Blackheads. Acne 
Eruptions, Enlarged Pores, Oily or 
Shiny Skin? Elegant after Shaving. 
Indispensable for sensitive and re- 
fined women. 

GUARANTEED to banish unsightly 
blemishes easily and quickly, and 
leave the skin clear and smooth. 











| “A Clear-Tone Skin” 





This Free Booklet tells how you can 
easily and quickly at home obtain a 
clear skin, free from all blemishes, 
like Nature intended you to have. 
Thousands of copies of this interest- 
ing book are distributed every month. 


is not a cure-all or mail- 
Clear- Tone order treatment, but a 


scientific, reliable SKIN LOTION, perfected 
after 15 years personal experience by Mr. E. S. 
Givens, who knows every embarrassment one 
has to suffer with a bad complexion. Endorsed 
and prescribed by physicians, druggists, and 
thousands of enthusiastic users, and sold on a 
divect and positive guarantee of satisfaction or 
money back! The marvel of Clear-Tone is that 
it clears the complexion so quickly, no matter 
what the cause. 

has hadan unprecedented 
Clear-Tone success as evidenced by 
thousands of voluntary letters written by men 
and women who had very bad blemishes and 
tried various soaps, ointments, and doctors 
without relief. 


Read These Letters! 


From U. &. Hospital--‘‘lind myself improving 
wonderfully. Any one I see that has skin trouble 
your wonderful Clear-Tone will be recommend- 
ed.” Chas. A. Rein, U. S. Hospital 41, Staten 
Island, N. Y. 

From a Barber--‘‘Have been a barber for 30 years 
and never saw anything as good as Clear-Tone 
All barbers should know t it.” Otto Van 
Burin, Kansas City, Mo. 

From a Musician--‘'I am obliged to be in public 
a great deal and my complexion was a great em- 











barrassment. Clear-Tone improved meso atly 
that I strongly recommend it.’’ C. H. Lin an, 
Steubenville, Ohio. 

Prom a Lady--*‘] cannot thank you enough for al! 
the it has done me. One bottle has c’ 


my face wonderfully.’’ Miss Mary Yonks, Haver- 
straw, N.Y. 

From a Soldier--*It is certainly wonderful. ’’Louis 
Langer, Troop F 3rd Cavalry, Ft. Ethan Allen, Vt 

From a Flyer--"‘Cleared my face of Acne.” H. J. 
Howald, N. H. Station, Pensacola, Fla. 

Peo -‘‘Has cleared my skin completely 
of pimples and blackheads. Everybody who sees 
me is amazed.”’ R. R. Wilson, Pearson, Ga. 

sands -men and women--praise 

Clear-Tone. We'll gladly send copies of most 


interesting testimonials 
FREE Simply send name today for FREE 

booklet, ‘A Clear-Tone Skin’’ 
telling how I cured myself after being afflicted 
for 15 years, and my $1,000 Guarantee to clear 
your skin of the above blemishes. 


E. S. GIVENS, 224 Chemical Bidg., Kansas City, Mo | 


























STUDY AT HOME 


n Re 
independent—be a leader. 

$3,b0‘tc $20,000 Annually 

le guide you step by step. You can train at home 

spare . We prepare you for bar examina- 

tion in any gente oo nee, refunded secording to our 














of » 
conferred. Thousands of successful ‘students ep- 
‘oarte 


rolled ww cost, eas! rms. en volume 
law Library free if you enroll now. Get our valuable 120 page 
“Law Guide"’ and *‘Evidence’ ee. Send for them—now. 


La Salle Extension University, Dept. 351-LA, Chicago 


You can be quickly cured, if you 


STAMMER 





Send 10 cents for 288-page book on Stammering 
ui Stuttering, “‘lts Cause and Oure.” It tells how 
red myself after tammering tor 20 years 

SB. N. Bogue, 4212 Bogue Biig 147 N It) St . Indianapoli<« 


| some 


‘know that Clear-Tone ||| Lhe War Department’ s Tragic Failure 


(Concluded from page 332) 


In addition to the “flaming coffins” we | 


’ 


had some “penguins” or ‘‘ wooden grass- 
hoppers” which were only training ma- 
chines, not capable of rising far from the 
ground. We borrowed from the French 
three hundred or four hundred 
second-grade planes, but that added noth- 


| ing to the Allied fighting power, taking 


from the French to give to the Americans. 
In view of this condition, our armies were 
inadequately protected by air recon 
naissance and our aviator death-rate was 


| sponsibilities ever put in sacred faith by 


} Can 


| earners, brought on, deliberately, by their 


double that of the British and French, in | 


proportion to the number of aviators. 
There appears little doubt that part of 


the airplane failure was directly attributa- | 


ble to German traitors in the factories en- 
gaged in making the machinery and parts. 
The draughting department of one great 
factory, where some very important motors 


| were being made, was headed by a Ger- 


man. Several heads of departments in 
various other airplane factories were Ger 
mans. German employees were found 
with photographs of the factories and 
drawings of the designs. 

The whole matter has been thoroughly 
investigated by Ex-Supreme Court Justice 
Hughes and also by a bi-partisan com 
mittee of the Senate, headed by Senator 
Thomas, Democrat. These independent 
investigations agreed in characterizing the 
business, not only in many factories but 
in all branches as manifesting shameful 
incompetency and extravagant exploita- 
tion. Justice Hughes recommended that 
Colonel Deeds be court-martialed, but, in 
answer to that Deeds was banqueted by 
his superior, General Squiers, and decor- 
ated with a Distinguished Service Medal, 
by the Secretary of War, for his service in 
spending a billion dollars and producing 
nothing was not only distinguished—it 
was unique. 

Some $116,194,074 were invested in 
damming Muscle Shoals River, in Ala- 


| bama, and erecting works to produce 


nitrates from the air, for use in munitions. 
Not an ounce of nitrate was ever produced, 


| and now Alabama wants the Government 





to add millions more and convert the 
works into a fertilizer factory. 

We spent $116,000,000 for the produc 
tion of poison gas—but made no gas. 

We gave $11,293,737.11 to one famous 
company, for powder—but got no powder 

We invested $60,100,000 in a powder 
plant at Nitro,Va.,—but produced nothing. 

These are but samples! The list of such 
failures might be extended almost intermi 
nably. Where—where was any Success? 

Was there ever in all the records of 
business, or of manufacture, so monu- 
mental a series of uéter failures? 


Was there ever a civilized nation so 


Toa Neglected Church in Spain 
By CHARLES DIVINE 


THE dust has lodged in every nook 
And gives your face a withered look. 

The weeds have grown high up and thin, | 

Like whiskers on a beadle’s chin. 


Oh, belfry, silent through neglect, 


| 
humiliated before the eyes of the world, | 
from the standpoints of inefficiency, graft | 
and vicious lack of patriotism in those to 
whom were entrusted the gravest re- 


their imperilled countrymen? 

Was there ever such corruption in high 
places? The half has not been told—it 
not be told. Was there ever such | 
demoralization of the consciences of wage- 


‘‘cost-plus” employers, with the foul pur- 
pose of public loot? 

And while all that rioting in ungodly, 
unrestrained robbery at home went on, 
was there ever such abandonment to 
heroic death by the heroes of any people as 
seen upon the battlefields of the Argonne 
and the Meuse? 

The United States is the golden treasury 
of the world, the granary of the world, the 
meat-supply center of the world, the acme 
of the world’s progress and efficiency in 
machinery and industrial organization of 
all kinds. How did these unsurpassable 
resources meet the crisis? 

“American efficiency!’’ Have we not 
“burned incense to vanity,” while the 
Advisory Commission, dictating to the | 
lawful heads of the War Department, | 
“caused them to stumble in their ways, 
from the ancient paths, in a way not castup; | 
to make their land desolate and a per- 
petual hissing?” | 

“American efficiency!”’ A hissing and a | 
byword of shame! We who had been so} 
supercilious toward the alleged antiquated 
inefficiency of European labor and indus- | 
trial organization were put to the “acid | 
test’’ and not upon the face of the globe was 
there any other nation which so utterly 
failed in production as did America. 

We were credited with being a wonderful 
commercial nation—a people infatuated | 
with the “almighty dollar’? but ‘‘too}| 
proud to fight!’’ We disgraced the name, | 
‘“* American”’ in our industrial futility and | 
debauch of graft, while we amazed the| 
military giants of Europe with the bril-| 
liance of our generaJship upon the battle- | 
field, and, above all, with the splendid, | 
the indescribable initiative, discipline, 
courage, self-abandonment and manhood 
of our fighters. 

‘“There’s glory enough for all,’ but such 
shame, also, that it should teach a lesson 
of patriotism to Americans that will curb 
avarice and empirical incompetence in the 
organizing of industrial efficiency behind 
our armies for future crises. Our heroes 
deserved a nobler backing than that ex | 
pressed by the wife of one uncourtmar- 
tialed grafter: ‘I hope the war will last 
long enough for our youngest son to be 
come a millionaire too, like his brothers.” 








Do you recall the architect 
Who built you, oh! so high above? 


You were perhaps his only love. 


Oh, little church, with battered door 


And broken hinge, and crumbling floor, | 
The world goes by without a nod 
Where once it stopped to talk with God. 


Men change their temples every day 


I wonder does He never lose 


Without a thought of His dismay; 


His way about among the pews ? 


| ment Examiner, 483 St 


|} book. Order your copy today 


| if our offer is unsatisfactory. 
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PATENT ATTORNEYS 





Patents. Write for Free Guide Book & 
Evidence of Conception Blank. Send mode , 

sketch of invention for free opinion of its patentable 
nature. Highest references. Reasonable Terms 
Victor J. Evans & Co., 813 F 8t., Washington, D.C 


Patent Sense, ‘‘The Book for Inventors 
and Manufacturers."’ By return mail Free. Wy); 
Lacey & Lacey. Dept. O., Washington, D. 
Established 1869. 


Patents—Send for Free Booklet. High- 
est references. Best results. Promptness assured, 
Watson E. Coleman, Patent Lawyer, 624 F s; 

Washington, D.C. : 


Patents—Send for free book. Contains 
valuable information for inventors. Send sketch «/ 
your invention for Free Opinion of its patentalh| 
nature. Prompt service. (20 years’ experienc 
Talbert & Talbert, 4934 Talbert Bldg., Wash. D 


AGENTS WANTED 
Biggest Money-Maker in America. | 


want 100 men and women quick to take orders fo, 
raincoats, raincapes, and waterproof aprons. Thou 
sands of ordecs waiting for you. $2.00 an hour fo: 
spare time. McDonough made $813.00 in on 
month. Nissen $19.08 in three hours.  Purvianc: 
$207.00 in seven days, $5,000 a year profit for eigh; 
average orders a day. No delivering or collecting 
Beautiful coat free. No experience or capital re 
quired. Write quick for information. Comer Man 
ufacturing Co., Dept. D225, Dayton, Ohio. 


Raincoat Agents I'll pay you $12 daily 


taking orders for Reversible raincoats. Two coats 




















in one. One side rich, tan dress, other side storn 
overcoat Something brand new. Not sold i: 
stores. Also other styles. Guaranteed waterproc( 


or money back. We manufacture and make 
| measure. Elaborate outfit and sample coat t 
workers. Parker Mfg. Co., 555 Rue St., Dayton, © 





$36 to $56 weekly in your spare time 


| doing special advertising work among the families 


of your city; no experience necessary: write today 





for full particulars. American Products Co., 3253 
American Bidg., Cincinnati, Ohio 
We pay $200 monthly salary and 


furnish rig and expenses to introduce guaranteed 
ad and stock powders. Bigler Company 
X-676, Sprinfield, Il. 

Agents: $60 a week taking orders for 
300 candle power coal-oi) lantern. ig opportunity 
for good live hustlers. We furnish auto to travel in. 
Write for particulars, Thomas Mfg. Co., Class 
2840, Dayton, Ohio. 


SONG WRITERS 


Song Writers Manual & Guide sent 
Free! Contains valuable instructions and advice! 
Submit song-poems for examination. We will furnish 
music, copyright, and facilitate publication or sale 
Knickerbocker Studios, 307 Gaiety Bldg., New York 


PHOTOPLAYS, STORIES, ETC. 
Free to Writers—a wonderful little book 


of money-making hints, suggestions, ideas, the ABC 
of successful story and playwriting. Absolutely fre« 
Just address Authors Press, Dept. 30, Auburn, N. Y 


INVENTIONS 
Inventors and Manufacturers. Look! 
Practical inventions spell F-o-r-t-u-n-e for you 
Write us what inventions you have to sell, or want 
to buy. Adam Fisher Mfg. Co., 81 St. Louis, Mo 


HELP WANTED 
Government Clerks Needed badly (Men, 


Women) $1600-$2800. No experience required 
Few to travel. Write Mr. Ozment. Former Govern- 
Louis. 
































Wanted—Hundreds men-women, over 
17 U. 8. Government Office and outside positions 
$1,400 year Write for list positions now open 
Franklin institute, Dept. H100. Rochester, N. ¥ 


HEALTH 
Eat and Get Well. 90°, of Human IiIls 


begin in the stomach. Prof. Ogden’s New Book 
“Zone Food Science'’ makes eating delightful, tells 
how to quickly overcome stomach, liver, intestinal 
catarrh and bowel troubie to build up mental 
nerve, and physical force and makes life worth 
living. The price is $1.00 (U. 8. Money). Worta 
many times the cost. Well or sick you need this 
Address Prof. L. G 














Ogden, 613 Andrews Building, Cincinnati 
PERSONAL 
Cash—Send by Mail Any Discarded 


Jewelry, new or broken. Diamonds, Watches and 
gold, silver, platinum, magneto points, false teeth in 
any shape. We send cash at once and hold your 
goods ten days. Your goods returned at our expense 
Liberty Refining Co., 
1892, L-I, 432 Wood St., Pittsburgh, Pa 


EDUCATIONAL 


Lincoln—Jefferson University. Home 
study in Academy College, Theological, Law, Music, 
Pharmacy, Business and Graduate Schools, leading 
to degrees, Lock Box 239P, Chicago, Tl 


Est 














Advertising in this Column 


costs $2.75 a line A discount of 15°, is al- 
lowed when six or more consecutive issues are 


used. Minimum space, four lines 
Guaranteed Circulation 500,000 (at least 
95% net paid). 
Manufacturers or others using space in 


this column can give a brief outline of their 
merchandise, proposition, or services, and 
then either complete the sale or encourage 
business with descriptive catalogs and follow- 
up. This suggestion is offered to prove the 
value of good advertising, with a view that 
some day, appreciating its value, your busi- 
ness will increase and you can use space on a 
larger scale. 

When ordering space please send complete 
“follow-up"’ so we can be thoroughly con 
versant regarding your offering. 
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o the Dead Live and Communicate? 
yuat a Future Life has now been scientifically 


proved is asserted by many of our leadin 
scientists. HOW it has been proved—the ACT 
AL METHODS employed—the ACTUAL RE- 
SULTS attained—are among the astounding 
revelations found in 


The Library of the Occult 


and Psychical Sciences 


By 
Hereward Carrington, Ph.D., and Dr. William S. Walsh, F. A. M. A. 


HETHER the universe is at basis material or spiritual lies at 
the root of all moral law, all philosophy and science, and is 
the most important question before the world today. It is The 
Coming Science. ¢ 
The validity of the evidence pointing to an invisible world, the future 
abode of man, so near our own that the veil might be torn or lifted, is 
now admitted by many of the greatest minds of the day. Heretofore 
we have been studying merely the Material World of Products and 
Effects. "The World of Causes and Forces lies all unexplored before us. 
It is into this fascinating field—the border-line of the Unknown, the 
dim, mysterious region that lies between MIND and MATTER, between 
physical and spiritual forces and energies, that we are carried by these mar- 
vellous volumes, that voice the last word of Science upon the phenomena 
of Spiritism, the Occult and the Psychic. 


The Most Original—Thrilling— 
Thought-Provoking Work Ever Published 


THE MYSTERY OF EXISTENCE—THE GREATEST QUESTIONS 
OF ALL TIME 


are discussed in clear and understandable language: What Happens at the Moment of Death— 
*How We Progress in the Spirit World—Messages from the Beyond—Our Hidden Forces—How to 
Develop Our Psychic Powers—The Sexes Hereafter—-Ghosts and Haunted Houses—Forms Created 
by Will—How Spirit Photography is Possible—How to Obtain Thought Photographs—How 
Mental Telepathy Operates—-The Marvels of Materialization—Reincarnation and Eastern 
Philosophy—The Genuine and the Fraudulent in Spiritism—Projection of the Astral Body— 
Mastering the Self —Fear and How to Banish It—The Three Laws of Success—Personal Magnetism 
—Spiritual Healing—Cultivating the ‘Sixth Sense’’—Power over Animate and Inanimate 
Matter—How to Interpret Dreams, and many other Topics of equal Importance and Interest. 




















EMINENT SCIENTISTS AND SCHOLARS 
WHO ENDORSE THIS STUDY 


Prof. Curie Sir A. Conan Doyle 
Prof. Lombroso Prof. Sidgwick 

Sir William Crookes Sir J. J. Thomson 

Sir W. F. Barrett 
Prof. Bergson 

Prof. Richet 

Dr. G. Geley 

Prof. Balfour Stewart 


Prof. Flammarion 
Dr. J. H. Hyslop 
Lord Rayleigh 

Sir Oliver Lodge 
Hon. A. J. Balfour 


And many others of equal prominence. 








THE FIRST AND ONLY SET OF ITS RIND 


The presence of this set in any collecti 





of distinction on the owner. “4 these vi e 
the accumulated wisdom and exper ience of f the age 
psychic, including Hindu philosophy and Eastern « 
SEVEN SPLENDID STIMULATING VOLUMES 
that will make cle ar to you many thing d 
ing oeine Each volume gt, x 51 in 
Art Craft De Luxe Binding with Titles Stamped in G 
“ae ifully phat wa “Many Unique Illustrations, Including Psy- 
chic and Spirit Photographs. 


A SPECIALLY resid lpciphceonatsi-aaprtiad -iengnens 
Costs of Material and La ire soaring daily. Ir 
only can be accepted at the introductor sa q is based on 
present costs. 
You will save money quieting TODAY 


Books ready now and orders filled tion. Over 
half the edition has already been apaiis in 


MONEY BACK IF NOT SATISFIED 


SEND $1.00 poewte SUBSCRIPTION CO. ee 


WITH I 416 repay oe New York City 
COUPON, OR Fern eB ee e Se 
$19.00, if you | $2.00 yee So i. 
want to save henge dtp 
the cash dis- : 

count of | 

$2.00 | Ch nob ec cek nes ss hedmennn seks cacen ea 
| Oo ee ee State... 
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Grap 


builds Body and Brain— 


“‘There’s a Reason’’ 


bd 


Made by Postum Cereal Compaay, Inc., Battle Creek, Michigan 








